Financial Results for the Second Quarter
of Fiscal Year 2019
April 1, 2019 - March 31, 2020

(Presentation Materials with Script)

[Event Summary]

Date : November 27, 2019 15:00~16: 00
Venue : Shinko Building Nihonbashi 1 9F, 1-17-10 Nihonbashi, Chuo-ku, Tokyo
Speakers : Takuro Sasaki President & CEO
Toru Kurono Executive Vice President & COO
Akitaka Tejima  Head of Business Management Division
Executive Officer

Tatsunori Kura  General Manager of General Affairs Deptartment




Presentation

Con-l-eni-s 2Q FY2019

1. Overview of accounts period ending in March
2020, second quarter

2. Topic: Influence of KITAGAWA INDUSTRIES CO.,
LTD. consolidation

3. Forecast of consolidated results for the year

4. Mid-term management plan

5. Reference materials

m NlTTO KOGYO CORPORA'HON 2 Unauthorized reproduction of this document is strictly prohibited.

| would like to explain items one to four in the content of today's presentation. ltem number five is reference
material.



2nd quarter consolidated account highlights 2Q Fr2019

*  Business results for period ending in March 2020 show increased sales and profits in second quarter

*  Resulis are led by distribution board-related production business and telecommunications-related
distribution business

+  Price revisions in October 2018 and addition of KITAGAWA INDUSTRIES CO., LTD. as subsidiary in the
previous 4th quarter contribute to results

» Due to special losses calculated in accordance with falling stock market values in capital and business
alliance partners, quarterly net profits show less increase than other profit items

[Unit: million yen)

Accounﬂng 20] 9/3 20201’3
period
2Q results 2Q plan 2Q resulfs YoY comparison Vs. Plan
Sales 51,742 60,000 64,887 +25.4% +8.1%
Operating 2,030 3,400 5,072 +149.9% +49.2%
income
Ordinary 2,030 3,400 4,852 +139.0% +42.7%
income
Quarterly net profit
reverting to parent 1,181 2,800 3,124 +164.5% +11.7%
company shareholders
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First of all, | would like to provide an overview of the financial results for the second quarter. This is a highlight
of our consolidated financial results. We originally formulated a plan to increase sales and profits in the first
half of the fiscal year. As you can see, the results were very favorable, and we were able to exceed the plan.

As | will explain in detail later, the distribution board manufacturing business, which is centered on NITTO
KOGYO, and the Information and telecommunications equipment distribution business, which is centered on
the affiliated company SunTelephone, have basically been the driving force behind our business performance.

In October of last year, we revised the prices of NITTO KOGYQ's standard products, as | may have mentioned
at the last briefing session. It has worked in a positive manner. In addition, Kitagawa Industries, which was
made a subsidiary in the fourth quarter of the previous fiscal year, contributed to results.

However, looking at the growth rate, when we compare the net income growth to the original plan, it looks
slightly lower. This was due to valuation loss of a capital alliance partner, a company in Thailand, caused by a
decline in the stock price, which had not been predicted beforehand.



Business details 2Q FY2019
(NITTO KOGYOQ Corp. distribution board/panel board usage area image)
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This is our business overview. We have used this diagram many times, so we are using this for the sake of
newcomers. We are involved in the manufacture of electrical machinery and equipment, but the term
"electricity" is very broad.

Electricity is generated from the power plant and delivered to households and factories. Our target range is
less than 6,600 volts, which means that we are not directly affected by the capital investment from electric
power companies. Rather, the basic benchmark is domestic capital investment, since we handle electrical
facilities at every point of contact, from housing to office, and residential buildings to social infrastructure.



Reference: Responsive business/Standard product business 2@ FeA?

m Value creation model Productization/Standardization
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This is Slide 33 in your materials, but | have inserted it here in order to briefly explain our business model.

We have a value-creating model, and as | mentioned last time, basically we have a business in which sales
come from high-voltage power receiving and distribution facilities, or distribution boards on a project basis.
In addition, in the standardized business, we create value by creating a mechanism to sell standard products.
We have a catalog of standard products with roughly 35,000 items, and customers, such as electrical
equipment contractors, review this catalog or visit the website to place orders on a daily basis. We have the
combination of these two types of businesses.

Our solution business is defined as value creation through people’s daily activities. Our sales team provides
proposals or estimates; once we receive an order, we design the board, then comes the design work and
drawing the layout. Afterwards we move on to production. This shows a slight difference, in which this
business creates value through individual activities. However, these two are closely related to each other.

The standard products include cabinets and breakers, which are parts of the board unit. Therefore, when we
receive an order for distribution boards in the solution business, we will use the cabinets and breakers as well.

In addition, some standard products can be customized to accommodate needs for the solution business,
while some solutions can be incorporated into standard products. The two are linked in this way. In terms of
short-term sales, the solution business has more immediate effect.

For example, if we develop a new part and put it in this catalog, it doesn't lead to immediate sales. It is not
recognizable merely by being listed, so it requires marketing activities, which lead a medium-to long-term
outcome. Our business model sustains high profitability by achieving balanced growth between the two.



There are a number of companies in the same industry, but | believe that we have a unique business model
in which the two types of businesses are well linked.



Infroduction of consolidated business detdails 2@ FY2019

(4 business segments)

Distribution board-related production accounts for about 40% of sales and 80% of profits

<Visualizing sales ratios>

Electronic parts-related business

= Production and sales of
electromagnetic wave environment
components and precision
engineering components

= Construction business, including installation
and maintenance of electrical facilities and
network systems

Telecommunications-related distribution Distribution board-related production

business i o ; business
<Visualizing operating income ratios> . .
= Purchasing and sales of = Design, production, and sales
telecommunications equipment and business for distribution/panel
materials boards, control panel boards, etc.
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This is an introduction to our business segments. The distribution board manufacturing business has been,
and still is our outstanding main business. Especially as NITTO KOGYQ's earnings were particularly strong in

the fiscal year under review, its presence in operating income is high.

In terms of sales, however, SunTelephone's sales were also very strong, and SunTelephone's presence

increased.

Moreover, Kitagawa Industries has joined in full, and since the profitability of Kitagawa Industries is relatively

high, it has a strong presence in operating income.



2nd quarter account highlights by segment

2Q Fy209

The distribution board-related production business sales increased in existing markets due to internal demand influence on the industry
such as solid domestic consfruction demand; as well, sales increases in high-voltage power receiving equipment related to school

HVAC and the effect of price revisions led to increased sales and profits
For the telecommunications-related distribution business, orders received for large-scale office transfers and the data center market, as
well as increased sales in network camera-related products, led to increased sales and profits
The construction/service business increased sales in construction related to high-voltage power receiving equipment, etc., leading to
increased sales overall. However, increased personnel and general costs led to reduced profits
The electronic paris-related business showed struggling sales in semiconductor production machinery for export and machine tool-
related products, but sales for domestic and overseas industrial air conditioner-related products and in automotive-related markets

remained solid

2019/3 2020/3 (Unit: million yen)
By segment 2Q results 2Q plan 2Q results YoY comparison Vs. Plan
o [pievien beard eised prduciion busnese 36,281 37.900 39.557 +9.0% +4.49%
q |Telecommunications-elated distribution business 14,318 14,800 18,074 +26.2% +22.1%
I |Construction/senice business 1,142 1,200 1,257 +10.09% +4.8%
2 Electronic parts-related business (5982) 6,100 5,997 (+0.2%0) A1.7%
Total 51,742 60,000 64,887 +25.4% +8.1%
o |Distribution board-related production business 1,640 - 3,896 +137.5% -
! : Telecommunications-related distribution business 304 - 385 +26.5% -
: : Construction/senice business /5 - 59 N21.4% -
0 I |Electronic parts-related business (768) - 723 (A5.9%) -
¢ |Total 2,030 - 5072 +149.9% -

*Parentheses show resulis for KITAGAWA INDUSTRIES CO., LTD. before consolidation
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In the financial highlights by segment, the upper row shows net sales and the lower row shows operating
income.

We had been feeling momentum from around the second half of the previous fiscal year, but general
contractors and subcontractors performed very well two to three years ago. Electric work comes at the end
of such periods. Strong domestic construction demand has trickled over to the distribution board
manufacturing business, so generally speaking, the electrical equipment and materials industries as a whole
should be performing well this fiscal year.

In addition to an increase in sales in the existing market, in the first half of this fiscal year, in response to heat
strokes at schools which had no air conditioners, there was a surge in installation of air conditioners in school
classrooms. In addition, due to the effects of the price revisions mentioned earlier, the sales and profits of the
distribution boards increased, and in particular, the distribution boards contributed very much to profits.

In the telecommunications segment, large-scale office buildings, mainly in the Tokyo metropolitan area, are
on the rise, and relocation has been quite common. This leads to robust sales of telecommunications
equipment at SunTelephone. The data center market was also strong, and demand for network surveillance
cameras, probably not just for the Tokyo Olympics, remained strong, leading to higher sales and profits.

In the construction and service Business, mainly operated by a company called Nankai Densetsu, although
profits were down 20% year-on-year, the target for the first half of the fiscal year had been close to zero, so
the results were relatively favorable compared to the plan.

Finally, the electronic components business, centered on Kitagawa Industries, remained almost unchanged
with a slight increase in sales and a slight decrease in profit. As mentioned here, the impact of trade friction



between the United States and China, or the impact of semiconductor machine tools, was not zero, but it did
not have a crucial impact.



2nd quarter distribution board-related production business 2Q FY2019
(sales by division)

Sales increased in existing markets due to internal demand influence on the industry such as solid domestic construction
demand; as well, sales increases in high-voltage power receiving equipment related to school HVAC and the effect of
price revisions in October 2018 led to increased sales overall

For the breaker/switch division, decreased sales in the AICHI ELECTRIC WORKS CO., LTD. device business led to decreased

sales overall
By division 2019/3 2020/3 (Unit: million yen)

Sales 2Qresults | 2Q plan 2Q results YoY comparison Vs. Plan
5 o| Distribution boards 19,819 | 20,500 22,319 +12.6% +8.9%)
gg% Enclosures 10,794 11,700 11,420 +5.8% A2.4%
é %% Breakers/Switches 2,606 2,500 2,520 NA3.3% +0.8%
8 2 parts/Other 3,061 3,200 3,297 +7.7% +3.0%
rotal 36,281 37,900 39,557 +9.0% +4.4%)

(1,529) (1,974) (+29.1%)

Consolidated overal 51,742| 60,000 64,887 +25.4% +8.1%
o i 70.1% |  63.2% 61.0% A9.1% -

*Parentheses refer to internal sales between segments

[ ]
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Breaking down our core business of distribution board manufacturing, we have four major divisions,
distribution boards, cabinets, breakers and switches, and parts and other components.

As | mentioned earlier, the construction business was good overall, and the results were generally good.
However, the sales of circuit breakers and switches declined in the equipment business of Aichi Electric Works.
Although the decline was less than expected, it was a decline in revenue.

You may be a little worried about the red letters, where the cabinet business seems to fall short of targets.
Actually, there were some technical factors. The cabinet business includes standard cabinets and racks for
data centers and networks. Some of the racks in the data centers are sold to customers through our subsidiary
SunTelephone. Items sold via SunTelephone are excluded from these figures and included in the
telecommunications distribution business. This figure reflects the fact that rack sales were more favorable via
SunTelephone than the original plan.



Factors in changes in 2nd quarter consolidated operating income
(YoY)

2Q FY2019

. Factors for NITTO KOGYO Corp. alone included increased fixed costs due to increased personnel costs, etc., but marginal profit increases
due to increased sales as well as price revisions and improved discount rates (variable cost factors) led to greatly increased profits
Factors for the Group included decreased profits at AICHI ELECTRIC WORKS CO., LTD., a contribution to results from KITAGAWA INDUSTRIES
CO., LTD., which was made a subsidiary in the 4th quarter, reduced deficits at overseas subsidiaries, and increased profits at functional
subsidiaries, with the end result of increased profits

(Unit: 100 million yen)

[Results for March 2019 period 2G] [Resuits for March 2020 period 2G]
+11.0
A7.0
+17.0 i
1
1
1
1
1
1
+9 -O Personnel costs/general 50
costs, etc.

Price revisionsfimproved
discount rates, etc.

< NITTO KOGYO Corp. alone >
+19.0
st n?” operating Sales factors Variable cost factors Fixed cost factors Group factors Currem operating
income income
A i i : N ]
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Please turn to the following slide. These are factors contributing to the change in consolidated operating
income from the same period of the previous fiscal year. The change is from 2 billion yen to 5 billion yen, as
shown in the table. NITTO KOGYO on a non-consolidated basis contributed 1.9 billion yen, and Group factors
contributed 1.1 billion yen.

Fixed costs naturally increased with sales, and with unexpectedly large sales growth, fixed costs slightly
worsened.

Nevertheless, the marginal profit by about 900 million yen due to clean sales growth, which does not take
into account price revisions, show such as an improvement in the discount rate. The price increase rate
improvement, or price revision that | just mentioned, has been included in this variable cost factor, and these
two are positive.

On the other hand, there was one negative momentum within variable costs, which is the negative impact
from the product mix. The reason is that distribution boards have grown significantly. Compared with
standard products such as cabinets and parts, the profit margin of the distribution boards is slightly lower.
The large increase in sales of power distribution boards has had a slightly negative impact on the product mix.

As described here, Kitagawa Industries contributed approximately 700 million yen, which is the biggest factor
within Group factors. In addition, the foreign business Gathergates had suffered large losses for some time.
Although this is still in the red, the losses have been reduced considerably. Additionally, Tohoku-Nitto
Industries, a functional subsidiary, increased profits. These added up to a positive effect of 1.1 billion yen.

10



Factors in changes in 2nd quarter consolidated operating income 2Q FY2019
(compared to plan)

+  Infactors for NITTO KOGYQ Corp. alone, increased profits (sales factor) due to sales quantity increases had not been foreseen, but sales
increases in existing markets and orders obtained related to school HVAC, etfc., increased sales quantities and ended up leading to
increased profits

+  In Group factors, increased profits in the telecommunications-related distribution business and functional subsidiaries exceeded the plan

(Unit: 100 million yen)

[Initial plan for March 2020 period 2Q] [Results for March 2020 period 24

*1.5 A\2.0 +7.5

+2.0

50
34

€&————— NITTO KOGYO Corp. alone
+8.5
Initial pl d ti C t ati
s gnne peraing Sales factors Variable cost factors Fixed cost factors Group factors ungﬁ operaing
income income
[ ]
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From this year, we have newly added a chart on how we have grown compared to the plan. Although the
trend is basically the same as in the previous table, the sales factor was 900 million yen, which is exactly the
same as 900 million yen in year-on-year change. In other words, we were looking at a flat sale.

Variable cost factors had a positive impact of 150 million yen, and fixed cost factors had a negative impact of
200 million yen, which are the same effects | just explained. As for group factors, although Aichi Electric Works
was slightly struggling, other affiliated companies exceeded their initial targets, resulting in these outcomes.

11



2nd quarter Consolidated cash flow statement

2@ FY2019

2019/3 2Q

Beginning balance of cash and cash eguivalents

28,283

CF due to sales activities
3,020
CF due to investment activities
ATIT

CF due to financial activities
AB13

Effect of exchange rate changes on cash and cash egquivalents

ATB

Increase in cash and cash equivalents due to

consolidation changes —
Ending balance of cash and cash aquivalents for Znd quarter

29873

<2020/3 20 Main factors>

(Unit: million yen)

2020/3 2Q

Beaginning balance of cash and cash equivalents
38,934
CF due to sales actwities
5,929
CF due to investment activities
7152

CF due to financial activities
A17912

Effect of exchange rate changes on cash and cash

1=

A138

Increase in cash and cash equivalents due to merger of non-
consolidated subsidiaries 96

Endifig balance of cash and cash equivalents for 2nd quarter

34,061

m CF due to sales activities
* Increased pre-tax profit
+ Difference in accounts payable amounts
* Increased income tax payments
+ Difference in selling profits on investrment securities
+ Difference in valuotion profit/loss on investment
securities

+2,736
+768
A120
A247

+215

m CF due to investment activities

* Incoms due to refunds of fixed-term deposits +4,104
' Increased income due to selling and redemption of investment
securities +3.891

m CF due to financial activities
- Difference in net change in short-term loans payakble

L6881

- Increased outge due to acquisition of subsidiary treasury stocks

A9 342 *Figures are YoY comparison amounts

NTO NITTO KOGYO CORPORATION

Unauthorized reproduction of this document is strictly prohibited.

Consolidated Statements of Cash Flows. It may not make sense to explain it in too much detail, but the
acquisition of Kitagawa Industries has caused drastic movements.

The acquisition of Kitagawa Industries is worth approximately 28 billion yen in total through a TOB and share
buyback. In the previous fiscal year, we paid 17.5 billion yen out of 28 billion yen in TOB. The remaining 10.5
billion yen came out this fiscal year. Of 10.5 billion yen, 9.3 billion yen was the purchase of treasury stock of
Kitagawa Corporation, an asset management company. Although it has not been written here because the

amount is small, aside from that, there was the purchase of odd-lot shares through squeeze-out accounting
for 1.2 billion yen. That is the 10.5 billion yen paid in this term. We partially covered this by the repayment of

time deposits and the sale of investment securities. That is the essence of our consolidated cash flow for the

fiscal year under review.
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2nd quarter Overview of consolidated assets 2Q Fra019

. Based on the additional acquisition of stocks and repayment of short-term loans payable associated with gaining
KITAGAWA INDUSTRIES CO., LTD. as a subsidiary, and on the decrease in goodwill due to the completion of this process,
total assets have decreased

(Unit: million yen) Liakility net asset
{Unit: million yen) Total assets total
141,971 Total assets 141,971 Ligbility net asset
122,956 Current lisbilities total Current liabilities
Cash and ’ Cash and i 122,956 33,076
deposits deposits liabities Non-current
42,299 38,370 2753 liabilities
2525
Tangible fixed Tangible ficed Stockhoider capitsl Stockholder capital
assets assels 54,520 86,834
32131 31,890 Accumulated other Accumutsted other
Intangible fixed Intangible fixed comprehensive comprehensive
assetfs assets '";‘é’;e "3‘1’6‘5
5,993 3,812 o
y ! Mon-controling Mon-controling
Invest t | tment P P
Other assets Other assels ferets terests
7,338 8,355
2019/3 Actual results 2020/3 2Q aclual resulls 2019/3 Actual results  2020/3 2Q actudl results
<Main changes>
m Assefs m Liabilifies
* Decreased cash and deposits N3,929 - Decreased short-term loans payable A£6,655
* Decreased securities N8,999
* Decreased goodwill A3,232 m Net assetfs
* Quarterly net profits +3,124
* Decreased non-controlling inferests A13,292
Q
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The outline of consolidated assets has also been volatile due to the acquisition of Kitagawa Industries. Total
assets decreased by 19.0 billion yen from the end of March of the previous fiscal year. Of this amount, 18.5
billion yen can be explained by Kitagawa Industries.

On the liability side, in the decrease in non-controlling interests, there was negative 13.5 billion yen for
Kitagawa Industries. In January of last year, we conducted a TOB to acquire over 50% stake. At that time, there
were still minority shareholders, and that portion was recorded in the previous fiscal year. This is a technical
issue.

In May of this year, we made it into a wholly owned subsidiary through the purchase of treasury stock and
the purchase of fractional shares, which cancelled out the non-controlling interests.

On the liability side, non-controlling interests declined 13.5 billion yen. Another change is that we initially took
out a loan of 17.5 billion yen, but repaid 5 billion yen, for a total of 18.5 billion yen. So, on the asset side, cash
and deposits and securities decreased by 15.5 billion yen, while goodwill decreased by 3 billion yen. It might
be a little hard to follow for the first time, but the price of purchase through the TOB was slightly over 3,900
yen. After that, the purchase of treasury stock in May was done at slightly over 2,300 yen. So please
understand that goodwill first appeared in the previous fiscal year, and there has been something like a
correction to that goodwill.
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[Influence of KITAGAWA INDUSTRIES CO., LTD. consclidation] 2G EYI015
Company overview

KITAGAWA INDUSTRIES CO., LTD. became a subsidiary in lanuary 2019 throsgh 2 complefed TOB [stock takeover bid)

[Corporate Profile]

Company name KITAGAWA INDUSTRIES CO., LTD.

Date of establishment June 12, 1963

Registered capital 2.77 billion JPY

Nu r of employess 525 (253 in Japan, 14 in the US, 12 in Germany, 133 in China, 15 in Singapore, 57 in Thailand, 23 in Taiwan, 11in
Hong Kong)

Off 5 locations in Japan (Inazawa, Kasugai, Tokyo, Osaka, Utsunomiya), 10 locations overseas (US, Germany, China,

ces : : 3

Singapore, Thailand, Taiwan, Hong Kong)

Business details Production and sales of EMC countermeasurs parts as well as precision parts using plastic molding technology, which
are used in a variety of fislds from computers to office equipment, household appliances, automobiles, and buildings

EMC countermeasure parts | Functional products

h NI'ITO KQGYO QDHPDHATIQ" 1L, Unauthorized reproduction of this docurnent is strictly prohibited.

I would like to briefly explain the impact of the consolidation of Kitagawa Industries.

This is the company overview. Basically, the NITTO KOGYO Group handles boards and its components. The
exceptions to the board and its components business to date are the telecommunications-related business of
SunTelephone, and the company called Nankai Densetsu, which handles the areas around the board and
components. Such businesses have been added to the Group over time.

Adding to this, Kitagawa Industries engages in the area surrounding boards and their components. For
example, fastening is a kind of harness. It’s also used in our board, and it's something like plastic to fasten the
harness in the board. For automobile applications, there are famous players such as Nifko and Piolax. Kitagawa
Industries has unfortunately not been able to enter the automotive business but is mainly related to electric
facilities.

It also handles EMC-related parts. This is something like anti-noise measures for electromagnetic waves. We
handle breakers and some electronic equipment, and we provide parts to protect against malfunctions caused
by noise, so this is related to our business as well.

In addition, we have been able to enter the automotive market in the past few years, and as you can see,
automobiles are increasingly becoming like a mass of electronic components in the form of EV, PHEV, and so
on. Demand is extremely high, and we are currently performing well. We are also providing countermeasures
against heat in relation to this.
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[Influence of KITAGAWA INDUSTRIES CO., LTD. consolidation] °q FY201%
Business resulf frends

. KITAGAWA INDUSTRIES CO., LTD.s past yearly results rended at 10 to 12 billion yen in sales, with an operating income rate of 3 fo 8%
. For the second quarter of the pericd ending in March 2020, results for the elecirenic parts-relafed business were 5.997 billion yen in
sales and 723 million yen in operating income
w Sales sirugagled in semiconductor production machinery for export and machine tool-reloted products, but sales for domestic and
overseds industrial air condifioner-related EMC counfermeasure products and in avtomofive-related markets have confinued fo be
sofid
[KITAGAWA INDUSTRIES CO., LTD. business result trends]
T mmSales mmQOperating income  -=QOperating income rate
16,000 1 20.0%
1
1
11,2460 11,805 12,000
12,000 11,194 11384 11,021 10747 10540 1 15.0%
10016 5543 10.222 : 1
1
1
8000 4 T - 10.0%
1
1
4 000 I 5.0%
1
1
1
i] i - 0.0%
1063 1113 123 133 1413 1513 16/3 173 18/3 1903 23 203
: : 2G  Plan
o — e
=Post-consolldation with HITTO KOGYD Corp.~
achice e [ Elscironic partsTetatad business r&aul‘w\u:—:n
*Rexults before comecfions on consolidation with HITTO KOGYD Corp. and goodwil amaortizafion
‘Figures may not match exactly due to roundiﬁg_
h NITI'O I(DG‘I"D CGFIPOH ATImI 1t unauthorized reproduction of this document is strictly prohibited.

In the past 10 years, Kitagawa Industries has been generating sales between approximately 10 billion to 12
billion yen, as we mentioned in the previous report. In terms of profits, it once fell to the lowest level of 150
million yen, but at present it is just over 1 billion yen. Last year, it was 967 million yen, with the fee for M&A
on the Kitagawa Industries side negatively affecting the profit. We expect sales of 12 billion yen in the current
fiscal year.
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[Influence of KITAGAWA INDUSTRIES CO., LTD. consclidation]
Goodwill status

260 209

KLMGAWA INDusmrEx Co., I.TI) ne‘t niseb evuluuied ul 27 2 huﬂlon YEn a| January 2017 nmdte‘! value

As the absarpfion of KITAGAW A INDUSTRIES CO., LTD. o5 0 subsidiary is sfill in progress as of the period ending in march 2017, "goodwill” has been temporarily
calcuwloted as 3.7 billion yen

For the period ending in March 2020 on, the 800 million yen difference between the 28 billion for acquisifion costs and the 27.2 billion in net assets on a markst
walue basis will be colculated as “goodwill” (5-year amorfizafion)

pisfinct fom the above "goodwill.” infongible fixed ossets {cuslomer-reloted assels) are calculaied as 1.2 bilion yen (15-year omorfizafion)

IKITAGAW A $HOUSTRIES L0, LTO. Purchase Scheme] Tofel number of sheres msued: 8.778 millien [exciuding treesury sfock] <Az of Jonuary 28m

Mut 3IEEtE wWiEh regart tu
st B o iaaaad | BT F'"' o i Sharshiding ratm sharshalding rati 1108
I!Ill'ln=l'|n:¢ wilion, e

M‘-un:hﬁ]'l?p:ﬂnd

138
Traaziry tfuck souirsd from 4023 d@2an 932 A59% 125
2 :-'gr:hmpe'im SRRCIiC SMErRhEIDEE
Puronaia of oo sfock and [eRer] 12 35 w
Talal 2770 3,200 80 100.0% 2
{1) 50.6% voting rights acquired from TOB 2 fuj;:mu right= additionally acquired jwhiolly owred
Bl "_"‘f;,‘;’_':;‘fa}{““ sEctE R NN Goodwill: Acquired price - (net assets x 49.4%)
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I [Remmn.mg nnodwdl}
50 - Calculation for period ending in March 2018 - — Bintangible fixed assats
amendment at end of May 2013
&0 B —3T-28=8 ] s =
s W Cumulative depreciation of
e, l Reflection of return of previous period’s ower- 3 intangible fixed assets
10 —‘lq._‘ |Recalculaton) = i }
20 "-n.,_“ B Goodwill
[ _H _H W Cumulative depreciation of
goodwill
o INSLIGS 4m H{,Q i B F—
20193 GOE"" "a_‘u“lmi::m 2020/3 2021/3
*Figures may not match exactly due to display units and rounding.
o . i i " "
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This slide explains the goodwill that | mentioned earlier. | will not repeat what you already understand, but
this purple portion is purchase price allocation, where 1.2 billion yen has been posted as a result of a review
of customer-related assets. This initial amount will be amortized over 15 years.

There were some drastic shifts caused by goodwill in the narrow sense. We recorded it once at 3.7 billion yen
and are reviewing it in the current fiscal year. We plan to amortize this goodwill over five years.
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H 2a  Fr2019
Forecast of consolidated results for the year
Yearly consolidated results forecasi revised upwaord, predicting increased sales and profits for yearly results
- I the first half, as well as the influence of thriving internal demand on the industry and orders obtained related to school HVAC which
led to increased sales in the distibution board-related production business, sales in the telecommunications-related distibution
business remained steady
- In the second half as well, with steadily maintained facilities investment demand forecast, initial forecasis for sales and profits have
been revised
201 9;’3 2[)2[}3’3 {Urit- million yen)
-
Accounting Plan for the | Plan for the
period 2Q result Results for 20 it YoY year year Yof thé::l‘;:
LIt e vear |° resulls ¥ comparison {Before (After comparison I
revision) ravision)
Sales 51,742 116,984 64,887 +25.4% 128,000 135,000 +15.4% +5.5%
Gperaling 2,030 6,472 5072 | +1499% 9,000 11,300  +74.4% | +25.6%
Income
rciicaty 2,030 6,405 4852 | +139.0% 9,000 10200] +70.2% | +21.1%
Income
Tearly net profit
reverting o
parsnt 1.181 4,046 3.124 +164.5% 6,500 7.100 +75.4% +9.2%
company
shareholders

8
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This is the full-year consolidated earnings forecast. Basically, the same situation continues from the first half
of the fiscal year. We revised our full-year forecast. We have upwardly revised both sales and profits not only
for the first half but also for the second half.

Looking at these figures, the expectation for full-year results may seem to be considerably lower than the
year-on-year comparison of the first half. This suggests that growth may be smaller in the second half of the
fiscal year, but it is not necessarily that we expect a slowdown in the second half. This is explained in the
following table.
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Forecast of consolidated results for the year Supplement 29, frae

=Why the YoY comparison is low for the second half compared to the first half=

. In the first half, in addition to the price revision effect and the confribution to resuvlts of KITAGAWA INDUSTRIES, more orders
were obtained than in the initial assumption, cumulatively leading to lorge increases in sales and profits
In the second half, while the Grouvp as a whole is likely to maintain good resulls, the special factors such as the conbribution
to results of KITAGAWA INDUSTRIES and the price revision effect will be limited, likely therefore to lead to a lower YoY
comparison than in the first half

*EITAGAWA INDUSTRIES CO., LTD. consolidated in fourth gquarter of penod ending in March 2019

{Unit: millisn yen]

2019/3 2020/3 (Results and edited plan)
ist half 2nd half Yearly (;f;:ig 2nd half Yearly
Sales 51,742 65,242 116,984 64,887 70,113 135,000
YoY change | 13,145 4871 18,016
YaY comparison +25.4% +7.5% +15.4%
Operating income 2,030 4,442 6,472 5,072 6,228 11,300 |
YoY change 3,042 1,786 4,828
YaY comparisan +149.9% +40.2% +74.6%
N.lh NITTO KOGYO CORPORATION MEautor R Feppduction af shisdocument =ity probited.

Within the NITTO KOGYO Group, the core company is NITTO KOGYO, whose performance tends to be
concentrated on the second half. In terms of sales, the normal pattern had been 45% in the first half and 55%
in the second half. However, the first half of this year was actually very busy from April. Normally, production
calms down a little in the first half, while we operate generally at 100% or more in production capacity in the
second half of the year. This means that we have spare production capacity in the first half.

In the fiscal year under review, where we had spare production capacity, an irregular domestic demand came
in, and also did the additional demand for school air-conditioning systems. This meant that the first half of
the fiscal year was extremely good compared to normal. | assume this sales in the first half is a record high.

In the second half of the fiscal year, talking about the solution business and standard business | mentioned in
the beginning, while standard products are being produced at high levels, we still have some capacity left. But
for the solution business, there is a fixed production capacity for distribution boards in the second half, and
the spare capacity is not as large as in the first half, given that the second half originally tends to be busier.
Therefore, the year-on-year rate of increase compared to the first half is expected to be lower.

Nevertheless, these figures are staying at extremely high levels, and we recognize that our business
performance is very good now.
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Consolidated management results over past 5 years

2Q

2019

New sales record set in period ending in March 2017
For period ending in March 2020, increased sales for 3 years slraight and increased profits for 2 years siraight are expected

m Sales s Operating income = Current net income {Lnit- milson yen)
180,000 18,000 monn -
140,000 '_':_:"' e I8 1,000
T a.000 - ":lf us,4n3 108,000 = :‘H - 12000 11,204 11,300 s T 7,100
= ey PO o ek 1 1
100, O 008 e
80,000 E000 [ i 5000 [ 1508 -—
80,000 8,000 sk i P
3,000 H
40,000 4090
2,000
o000 |- 2000 [ e
" TiEa tem 113 1aa .-a.,'s zo/3 ? 188 4 112 " A 08 "Tar  uwe wa mz we  ma
(Plan) (Plan) (Pian)
15/3 16/3 17/3 18/3 1943 20/3 (Plan)
Sales 107,837 108,463 106,627 108,080 116,984 135,000
Operating incoms 13.851] 11.2464 6,578 5,751 6,472 11,300
Current net income 7.390 7402 4,504 2,883 4,044 7,100

2
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This is a graph of the consolidated results for the past five years, and we expect net sales of 135 billion yen
for this fiscal year. The record high has been just under 120 billion yen in the fiscal year ended March 2019,
so if we achieve this, it will be another record high. Even excluding Kitagawa Industries, it should reach a

record high.

In terms of operating income, we have seen operating income exceed 10 billion yen only three times in the
past, from the fiscal year ended March 31, 2014 to the fiscal year ended March 31, 2016, where there was
significant demand from solar power. Before that, | think our best year was around 7 billion yen.

In this sense, if we were to achieve 11.3 billion yen in the current fiscal year, we would have finally bottomed
out last year to see a turnaround.
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Business forecast by segment _ _ °q FY2010
(Distribution board-related production business)
# Distribution board-related production business [Yearly forecast] Sales 84.2 billion yen (YoY +7.2%)

{Unit: millicn yen}
100000 [Forecazt for the year]
: | WFirzt half zalez M Second half zalez | Plan * For WITTO KOGYD {orp. lone, inreasad profits are expecfed due fo price revision effects,
B] 079 54 200 =fc, with increasec grofifs planned for cegments awverall as well
}"B D&7 78,569
80,000 73.534 74053
|&paroaches]
. . + Forus on selution progesals based around thermal management products
60,000 44 388 4] 231 44 543 * Promore order reception for Gamergates Group Pre Ltd nign-profit orosrs, recuction of
39,418 39 853 42 288 profuction Costs, and enhant=d Cooperation wirh BanGKOK SHEET HMETAL PUBLIC COMPANY,
LTD
40,000 I I
0000 |34 4071 34338 34 P18 3‘5 281 30557 [Main group companies: Yearly forecast]
, Degrea af
o Company name 33"55 D_'peralsng Infuence
B2 w3 WA WA wE 200 (¥aY) income | on Group prafiis
Unit: million yen
( yen) NITTO KOGYO Corp. {?— Large
m Second hall operating income
e First hall operating Income "
w000 12802 —»- Operating income rate L gjgr'II_ESECTRK: WIS ‘? % Small
12.000 005 1 P
10.26% Taiyo Electric Mig. Co., Ltd. ﬁ".‘.’a 553: Small
10000 B Plan 6050 S Fir
— [Undisciosed) -
8,000 7.627 ECAD Solutions Co., Lid. Small
i
.. 5399 5,543
£,000 5977 . 4,603 NITTO KOGYO (CHIMA} % small
; - =] - ROE CORPORATION ik
4000 =1 — . .
5195 3.558 o 3503 co | v ] T
2000 A 4297 o 3145 e aaga [ sax | Gathergates Group Fie Lid ﬂ? Small
LBL 455 1.640 g . Pl
o 0.0% NITTO KOSYO BM g&-;,_ Ssmall
1543 1643 1773 103 1943 i PE [THAILAND) CO., LTD.
h NITTO m mH_PDRATIOH i unauthorized reproduction of this document is strictly prohibited.

This section presents forecasts for each segment, for reference. We will not explain them individually. The
full-year forecasts of major Group companies are shown with weather marks to give you an idea of the
situation.
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Business forecast by segment ia P
(Telecommunications-related distribution business)

# Telecommunications-related distribution business [Yearly forecast] Sales 34 billion yen (YoY +7.4%)

{Unit: million yen)

[Forecast for the year]
EFirst half sales ®Second halfsale g : o
L0000 N 3{:&10 - Sales of PV-related products are likely to continue declining
20010 o + Based on Clympics demand and influence of the thnving data
ap4pz 31419 - . center market, increased sales in main network-related products
W0 | g5 g3 A7 should lead to increased profits
17,928
17.095 i
20000 | 14457 15911 " 18592 [Approaches] _
2 + Obtain orders for capital area redevelopment, office transfers,
I ! Olympics
Baoe iig 4ain 1DOEL - Work to obtain orders in 5G-related markets (5th-generation
13.3%8 % = P
11.826 11.708 . . . I mobile telecommunications system)
]
1573 1643 173 18/3 183 200
(Unit: million yen) 3 sis b
= Socond hall aperaling Income [Main group companies: Yearly forecast]
1400 e First hall operating income
=== Operating InComs rofe S [ 8 |- 4 Degl'&eof
1200 1,045 : influence
12.0% Sales Operating i
voon ';45 ?32 Company name Yoy, fibloes Gt
I Plan 105 profits
Bo0 - insimclozed] g qar
00 636 779 &34 523 [ Japan | SunTelephone Co., Ltd. {:1' %' Medium
| ! N
— — "Thiz segmentis SunTelephone Co.. Lid. and its subsidiaries onfy
200 397 3|5 | 2o0m
304
0 0.0%
1503 /3 133 1a/3 18/3 2043
h Nl'rl'o Km GOHPQHATIQH 22 unauthorized reproduction of this document is strictly prohibited.

This is basically SunTelephone, and sales are extremely strong, but profits have not grown as much as sales.
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Business forecast by segment
(Construction/service business)

2Q FY2o1%

4 Constfruction/service business [Yearly forecast] Sales 2.8 billion yen (YoY +3.0%)

[Unit: million yen)

WFirzr nzif zalez MSecono haif zales

3500
Flan
3,000 2778 1 2,800
2,695 29 2719
2500 . I l :
200 1456 . 1.543
1711 1281 19244 577
1560 l
1000
E T.143
s | 123 07 1318 1142 1257
i B EEE N
15/3 163 13 1873 L TE 20/3
[Unit: milion yen)
m Second hall operaling income
300 m First half operating Income
= Operating Income rafe
= 218
200 143
132 133 "
50 1 an
78 27 12 [undizciosed
o - 126 H
49
50 104 .
0 1 % 4 B e |
15/3 /3 143 18/3 1973 20/3

NTD NITTO KOGYO CORPORATION

[Forecast for the year]

Slack movement in main telecommunications facility
construction/electrical facility construction
* Sales increase expected in cubicle/distribution board-related
consfruction

[Approaches]
Reinforce covperation with NITTO KOGYO Corp. and focus on
creating further synergy

* Promote proposals for disaster-prevention services

[Main group companies: Yearly forecast]

15L.0% . — Degree of

s Company nams e rEE infiugnce on
- 1203 a' Group profirs

10.0%

aox | Je | NANKARENSETSU co. 17D, % % Small

0% *This segment is NANKAIDENSETSU CC., LTD. only

[

0%

G.0%

23 uUnauthorized reproduction of this document is strictly prohibited.

The construction and service business is neither particularly strong nor weak.
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Business forecast by segment 2Q FY2019
(Electronic parts-related business)

4+ Electronic parts-related business [Yearly forecast] Sales 12 billion yen (YoY +330.8%)

IU:};I,:]:;:“]G“ vl prebihyllisey Pian [Forecast for the year]
WSecond HaAf sales 12,000 + Results of KITAGAWA INDUSTRIES Group are expected to
12000 l contribute to large profit increases for the year
0000
Cemsoisaies 4,003 [Approaches]
tagl - .
B0z0 et o - Propose solution products based around electromagnetic
000 l wave countermeasure products for the environmental vehicle
market (EVs, HVs, PHEVs, efc.)
4ont 2,785 5997 « Expand business (communication base stations, WiFi
2000 - products) in 5G-related markets (5th-generation mobile
" ._ telecommunications system}
ST N -7 R v 7 NS = NS |7 O P
[Unit: milion ven) . Roanls
e [Main group companies: Yearly forecast]
1800 e First half operating income 8%
o ~w—Operating Income rafe Pian Sales Operating Degres of
500 [undisciosed) 15% Company name (o) ncame L;:te"i:;
1200 2% il
KITAGAWA INDUSTRIES .
0 Comaalidated - 9% | Japan CO., LTD. 'm' 'E:I' Medium
600 ffrom 4fh quarder on 6%
s ® *This segment is KITAGAWA INDUSTRIES CO, LTD. and its subsidiaries only
300 Jr 723 | 3%
; -—.— o
300 (235) 3%
153 /3 13 83 W3 W3
h Nlm KQG\{O GORMMTIDH 2L uUnauthorized reproduction of this document is strictly prohibited.

In the electronic components segment, profit levels are very high.
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Factors in changes in yearly consolidated operating income JG FY20]%
(forecast for this year, YoY)

Consolidated operating income for period ending in March 2020 forecast to increase 74.6% YoY to 11.3
billion yen
»  For NITTO KOGYO Corp. alone, price revisions and improved discount rates will be factors increasing profits
+ In factors for the Group, az well az contribution to results from KITAGAWA INDUSTRIES CO., LTD., made a
subsidiary in the 4th quarter, and reduced deficitz at overseas subsidiaries, increaszed profitz at functional
subsidiaries ended up leading to increased profits

(Unit: 100 million yen]
[Results for March 2017 period] [Plan for March 2020 period]

+2.5

Al12.0 +135.5

+30.0

+13.0 l

Prie eevizsons/mproved discount retes, efc +28

Personnel costs/general | _
cosfs, etc, | 1]’3
KITAGAWA INDUSTRIES CO._, LTD. |

[+ o resulis hout the i

Past rebate revision eliminated part +2

1
1

64 -
i

MTTC KOGYD Corp. slone il Group 2nd others
< 310 -1 180
|
1
Operating incoma variable cost . Sieelal fctore Edited planned
B e Sales factors ko S Fixed cost factors Group factors Previcus FY siminated P
result factors Gt aperanng income
m NI'ITD KDGYD CORPDRATION 5 Unauthorized reproduction of this document is strictly prohibited

These are the factors behind the increase or decrease in consolidated operating income for the full fiscal year.
It’s basically the same as what | explained earlier for the first half of the fiscal year. Sales will increase even
more, and there will be such effects as price revisions and an improvement in the discount rate in addition.

There is an extraordinary factor of 250 million yen as the elimination of the previous fiscal year's portion. We

booked 250 million yen in fees for the acquisition of Kitagawa Industries in the previous fiscal year, which will
not happen in the current fiscal year.
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Factors in changes in yearly consolidated operating income 20 FY2019
(forecast for this year, compared to initial plan)

+* Consolidated operafing income for period ending in March 2020 revised vpward 25.6% on inifial plan to 11.3 billion yen

* Infactors for NITIO KOGYO Corp. alone, increased profits (sales factor) due to sales quantity increases had not been
foreseen, but orders obtained related to school HYAC, elc., increased sales quantities for a forecast exceeding the initial plan

* In Group factors, increased profits in the telecommunicatlions-related distribution business, elechonic parts-related business

and functional subsidiaries are forecast to exceed initial plan

[Umt: 100 million yen)

[fnitial plan for March 2020 pericd] [Plan for March 2020 period]

| Personnel costs/general

cosfs, efc,

WITTO KOGYD Corp. atone Group factors
—..).ﬂ_'
s100

=130

Initial planned Vanable cost SpeCin farine Edited planned
GieratRg e Sales factors Bcthrs Flxed cost factors Group factors Previous I:.:inmmmad Spirating hicoms
NTD NITTO KOGYO CORPORATION 2 el pr i of s dine T

This is the comparison with the initial plan announced at the beginning of the fiscal year. The trend is basically
the same as the trend in the first half, so | will skip the explanation.
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Factor frends in changes in yearly consolidated operating income 20 FY2017

<NITTO KOGYQ Corp. alone>

- Sales factors: Sales quantities predicted to continue increasing
* Variable cost factors: Discountrates ... Predicted to continue improving from period ending
in March 2019
Price revisions . ..  Profit-increase effects to continue from revision in
second half of period ending in March 2019
* Fixed costs: General costs . .. To continue horizontal
Personnel costs . . . Predicted to centinue increasing

<Group factors>

* Conditions for the Group overall have remained difficult, but the contribution to results from
KITAGAWA INDUSTRIES CO., LTD. allows a positive forecast for the period ending in March 2020

(Unit: 100 million yen)

% Increasing factars 4 Decreasing faciors 2018/3 Actual 2019/3 Actual 2020/3 Plan
results resulfs
Operating income 57 54 113
YooY changed amounts A8 +7 +49
Sales factors
NITTO
KOGYOD Wariable cost factors

Change
factors | Corp- alone

Fixed cost factors

& &
i

]
m NITTO KDG\!PD GORPGRATEDN 27 unauthorized reproduction of this document is strictly prohibited.

|

Group factors

This table shows the positive or negative momentum in consolidated operating income for the full year,
divided into NITTO KOGYO and group factors, for the sales factor, variable cost factor, and fixed cost factor.
The fact that profit rose slightly after bottoming out last year is attributable to price revisions started in the
second half, resulting in a slightly better variable cost factor. This fiscal year, the momentum of these efforts

has strengthened further, and the Group companies have also played an effective role in the forecast of our
financial results for the current fiscal year.
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Sales frends for new energy-related markets 2G FY2019
(Reference: NITTO KOGYO Corp. alone)

« 2Qresults were 106.8% YoY, 70.4% achievement rate of yearly plan

+ Results have reached a level higher than originally predicted, thanks to the effect of last-
minute demand based on the influence of the revised FIT Act and increased sales for
home panel boards supporting solar energy systems and systems linking with batteries

What are “new energy-related markets" 7
{1} Photovoitaic power generation-related {junction boxes, colecting boxes, etc.
(2] Electric vehicle-related [charging stands, efc.}
(3) Others: Energy management systerm-related, etc.

*Sales amaounts are those for NITTO
KOGYO Corp. alons and do nof include
Groupsales. As well, they do not include
sales canceled out within the Group.

(Unit. 100 milion yen) <New energy-related markets Sales>
160 151 m20 results
120 oResults for
9] the year
75
= 62 53 (Plan)
44 ' 40
40 30 26 28 pren
I I A i 4l 1
0 - 1
16/3 17/3 18/3 19/3 20/3 2113
m Nlm KQGYO G’QH’PORATID“ Fii Unauthorized reproduction of this document iz strictly prohibited.

This chart shows sales trends in new energy-related markets. We define new energy-related markets as
including solar power, automotive, and energy management, but please understand that the recent figures
are mostly solar-related.

There has been a gradual decline each year as the FiT price became more challenging, and for this fiscal year,
we had anticipated a decline from the previous year. However, looking at the results of the second quarter, it
has exceeded the previous year's level. Furthermore, the target achievement rate for the full fiscal year is
70.4%, so we expect the result to be around the same level as last year.

Factors include last-minute demand caused by the revision of the FiT Act. In other words, if you apply and do

not produce anything, the approval will be revoked, and | believe that there has been last-minute demand in
the current fiscal year to a certain extent.
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2Q Fra2me

Facilities investment amounts and depreciation and amortization

For the period ending in March 2020, faciliies investment amount was planned at 5.18 billion yen and depreciation and
amortization at 3.74 billion yen

. Due to a revision of the facilities investment plan. it has decreased about 1 billion yen from the initial plan

. The facilities investment plan is expected to increase signficantly YoY due to construction of a new tesling center for
KITAGAWA INDUSTRIES CO., LTD., vpdating of the NITTO KOGY (O Corp. main system. vpdating of machinery facilities, etc.

{Unit: 100 miilion yen)

® Facilities investment
amount

|

18/3 19/3 20/3
(Results)

m Depreciation and

amortization
18/3 19/3 20/3
{Results) {Flan)
*Changed from the amount released on May 15, 2019 (facilities investment amount .25 billion yen, depreciation and amaortization
3 .85 billion yen).
*Rounded at 10 millicn yen
h Nlm Km CORPQHATID," 20 Unauthorized reproduction of this document is strictly prohibited.

In terms of capital expenditures and depreciation and amortization, the initial plan was 6.25 billion yen, but
after a half-year review, it was changed to 5.2 billion yen. There have been some things that could not be

accomplished or delayed to the next year.

A large investment was made by Kitagawa Industries in the anechoic chamber for EMC components. In
addition, there was the renewal of the core system of NITTO KOGYO and the renewal of machinery and

equipment. Capital investment has been relatively steady.
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Dividend status 26 F12015

+ Interim dividends are 25 yen
+  Yearly forecast dividends increased from 50 yen to 53 yen (previous year results 40 yen)
+ Dividend forecast also increased due to upward revision of results

I Midterm Y ear-end =@~Consolidated dividend payout ratio

=200 1 a0
Sein

=a) | .

£12% ko 5005
=0l -

ALK 0.0 iPlan)
=3
%7 302 L%
. %50 ¥5E
L 1 ) i : %53
I0.a% K I 2% ¥50
=50 ELRCS
EJEEN
y3g 03 Hen g w0
=40 ¥3 *3% -
¥ N caltulation passible
- for final deficit e
* %17

=20 F 5

12 10.0%

%5

=1
=

PerSc  Per5?  PerSe PerS9 Persl Perst Persl  Pered  Persd  PersS  Perss Pere?  Persg Pers? Per 70 Per¥t Peril
Oss3 05/3 a3 073 LTE] 0er3 tr3 i3 123 133 1473 63 163 173 T 1973 20-3
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In terms of dividends, the amount was initially 25 yen and 25 yen. However, due to the upward revision, the
amount has been increased to 53 yen for the full fiscal year. If we proceed in line with the plan, the dividend
payout ratio will be about 30%.

Our dividend policy has been to maintain a payout ratio 30% for many years. However, since the 70th fiscal
year, the dividend on equity ratio has been taken into account, in addition to the payout ratio of 30%. As a
result, the dividend payout ratio has been considerably higher for the past two fiscal years. However, in the
fiscal year under review, our financial results are extremely favorable, and we assume the dividend payout
ratio to be approximately 30%.
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2020 mid-term management plan and 4-year plan X Py

2020 mid-term management plan

Phase ] Phase 2 Phase 3

0°a 0%o
@ @ ©
20
Keep Plan/Do/Check/Action cycle moving

to make sure execution plan is solidly linked to resulls

EY{2017

Phase 0

® Extraction of issues

® Specification of
tactics

® Plans for overall
optimization

® Exploration of growth
scenarios based on
beold ideas

® Brush-up of mid-term
management plan

ABe}Dys o) UD id uoynosxe JO UoyDaID
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| would like to briefly touch on the medium-term management plan.

We are now in FY2019, and the next fiscal year will be the final year. The current medium-term management
plan is set for a four-year period.

The next slide, which | explained a little earlier, will be skipped.
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2Q FY2019

Long-term vision: Scenario for next-generation business model

Next-generatfion business model
i ] i

Board professional/Component professional

CONNECT! to newf\@_f]ields

- 4

Create joy for a wide range of clients ! \'-n. N . | '
with a global perspective Q, & i
S " {
Become a company clients can't
do without iy
Transfer key components and
platfarms globally

( Master indusfry platforms )

Master industry standards and key components
for the next generation

Mid-ferm
management plany/ 4 .
¢ i mmmmmﬁmﬂﬂﬂzﬂmﬂ

Challen‘a

\value)frangefand fexpandfsalesfofiboardsfandicomponents!
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NTO NITTO KOGYO CORPORATION

Regarding our business model, we have more or less completed our rather unique business model by around
1980. We believe that this business model is difficult to imitate, but it has been 40 years since then. While this
is not an immediate task, the external environment is changing, and we need to transform ourselves into a
more sophisticated business model. In fact, we are currently exploring various ways to achieve this.

| will skip the next slide because it is similar.
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2020 mid-term management plan strategic topics & VI

1. Pursuit of core business competitiveness lenhances recnnicst ang proguct propozat capaciry)

| Responsive business Ultra-upgrade baard-related busimess responsivity, siming to be a relizble
[Buard professionall ideal parfner

L 5?§qdurd prﬂdud_‘_ h"_‘ ; Becoms 2 company whith provides joy to indusfrial infrasfructure Companies
[Component professional]
2. Globalization (estabiznsent of mistrourion boaro business in Southeast Asia)

Become 2 company whith provides joy to indusfrial infrasiructure companies

Il Overseas business acfive uverssas

3. Development of new businesses (fusion with new technalogies/companies)
IV New businesses Wark boldly teward creation of new businesses, witheut fearing failure

4.  Enhanced production system/operation foundation

Amming for puality/cost/speed that will bring joy fo our customers, taks en
improvement and reform

¥ Enhanced production system

VI Enhanced management and cperation Establish 2 management and operafion foundation That supports the NITTD
foundation KOGYOQ Corp. Group's business strategy
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During Phase 0, we formulated six major strategies, four business strategies and two strategies to strengthen
our foundations. We further discussed these strategies in the first year of Phase 0, and we have incorporated
them into individual strategies which we are currently implementing.
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2020 mid-term management plan Business targets

2Q FY2019

FY 2013

(Unit: 100 million yen)

FY 2016 FY 2020
:‘:J.a::"z' r::s:'f:lat'; targets
Consolidated sales 1,066 1,169 1,350
(inciuded individual sales) 674 713 775
Responsive business 4465.5 481.1 525.0
Standard product business 207.0 230.2 247.0
New businesses 1.5 1.7 3.0
e (305) G29) | (360)
(Included overseas business) (40) (41) (-)
Consolidated operating income 65 64 113
(included individual operating income) 50 55 86

- Targets for mid-term management plan are forecast to be achieved a year early (*excluding new businesses)

* For oversaas business, because the content of the overseas business of KITAGAW A INDUSTRIES CO., LTD. is still under inspection, the company is
excluded from 2018 results and undisclosed in the 2019 plan

- For new businesses, the focus is on creation of intangible value, in particular EV infrostructure business, but the verification testing is expected
to confinue for some time

Unauthorized reproduction of this document is strictly prohibited.

NTO NITTO KOGYO CORPORATION

These are the targets of the medium-term management plan. At the time of the formulation of this mid-term
plan, figures were like this, Non-consolidated sales were 67 billion yen, and after the solar power business
peaked at 78.5 billion yen, we had gone down 10 billion yen from there. However, the level of 67.4 billion yen
is also quite high from a historical perspective.

To explain our approach to the medium-term management plan, even if 78.5 billion yen is unattainable, we
decided to aim for at least 75 billion yen. And we wanted to be particular about the content. Actually, the
breakdown of the solution-type business and the standard-type business had been around 50-50, but in the
time before the global financial crisis, the standard business had peaked at around 26 billion yen to 27 billion
yen. It has fallen to 20.7 billion yen, and we wanted to bring it back to 24 billion yen. The solution business
was planned to remain flat.

In reality, we thought that the solution businesses would go a bit further, and there was a realistic sense that
this was a bit high and the other is low, but as a message to the salesforce, we set the plan with a higher
portion of the standard business.

In terms of the interim target, we set 24.7 billion yen, and we're likely to achieve the target this fiscal year,
but we're not satisfied. This is because there was a price revision. Considering the price revision, we should
not settle at 24 billion yen. But whether or not we will reach that level, we are not fully sure, but perhaps half
confident.

On the other hand, the solution business performed very well, as | explained earlier. Regarding new businesses,
we only had 150 million yen at the initial stage, but we set 3 billion yen for charging stations in the EV business,
and 1 billion yen for others. However, we are currently being overwhelmed with the reality of the difficulty of
setting up a new business.
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Meanwhile, SunTelephone's telecommunications business has steadily expanded.

Under these circumstances, we decided to aim for 125 billion yen in consolidated net sales and 10 billion yen
in consolidated operating income. At the time of the previous full-year financial results, | mentioned that we
can achieve the sales target one year ahead of schedule. And we may be able to achieve profits a year ahead
of schedule if we do well. Thanks to your support, we believe that we will be able to achieve these goals a

year ahead of schedule.
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Business strategy progress (1/5) 22 P29

FY 2017 (Phase 0) FY 2018 (Phase 1) ilﬁf;:ffﬁf
] Enhanced
responsivity through

1
i
=
0 =
o a Establishment of ECAD
2= Solutions Co., Lid.
@ O
Ea Conzider collaboration
=9 with Panasonic
3 @
ag
(]
. Full of Wind
§ operation — ot exisng products | raductswih
7] Resistance Test Facility
Capital and
allionce with BANGKOK |, gapfishment of NITIO KOGYO BM (THAILAND) CO., LTD
SHEET METAL PUBLIC - -
COMPANY, LTD.

sessallisnd mMad jo | Uonezijedols

3 of KITAGAWA
g INDUSTRIES CO., LTD. as subsidiary
3 = Normal charging stands: « Hight ic circuit
=] Charging power conirol disaster prevention system
5 Verification tesfing Verificafion project (Kakegawa City, Shizvoka) |
® (IKEA Japan Toyota Industries
3 Corporation) ' Collaboration with start-ups
m Nl'r'ro KOGYO CORPQRAT|°N 38 Unauthorized reproduction of this document is strictly prohibited.

This slide describes our efforts in the four business strategies and the two strategies of strengthening our
foundation. In terms of making Kitagawa Industries a subsidiary, we believe it was extremely important in
terms of the standard business and the expansion of overseas and new fields and technological domains.

In terms of new challenges, we are making various efforts. We are working on issues, but unfortunately, we
have not yet reached the point where it is commercialized to bring material outcomes.
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Business strategy progress (2/5) 2a FY2019

Core businesses / | Responsive business [Boaid professionall

Vision: Ultra-upgrade board-related business responsivity, aiming to be a
reliable ideal partner

Enhanced responsivity through Group cooperation

Phases 0-1
¢ Croup strategy planning

v Create concrete strategies making use of Group
companies' strength areas/know-how/technology

Areas without
support

Areas with
existing support

Future developments (Phases 2-3)
v Carry out strategies with the Group as a
whole, enhancing responsivity and

expanding supported areas

Renewal business strategy

Control panel board business strategy

Group product expanded sales etc.

Expansion of areas with
enhanced responsivity
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The following slides show the progress of our business, and | would like to omit individual explanations.

So, I'll finish my presentation. Thank you for your attention.
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