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Presentation

Good afternoon, everyone. | am Toru Kurono, the President and COO. | sincerely thank you all for taking the
time to attend NITTO KOGYOQ'’s financial results briefing for the fiscal year ended March 2023. | would also like
to take this opportunity to express my heartfelt gratitude for your continuous guidance and constructive
feedback towards our company. Thank you very much.

We will be following the materials provided on our website for today’s briefing. We kindly ask for your
understanding and cooperation.

Full year

Executive Summary P22

Rising raw material prices cut into profits,
although sales reached their highest

« Sales reached their highest due to year-on-year sales increase

« Factors such as rising raw material prices cut into profits, although there were the
effects of price revisions and foreign exchange gains.

« Revised plan announced on November 7, 2022 was achieved, despite year-on-year sales
increase and profit decrease

-
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Please turn to page one, which contains our executive summary.

For the fiscal year ended March 2023, our consolidated sales reached an all-time high. Although we did see
an increase in profit from price adjustments and foreign exchange gains, these were offset by greater-than-
expected increases in raw materials prices.

As a result, despite an increase in sales, our profit decreased compared to the previous fiscal year. However,
we managed to meet the revised plan that we announced on November 7, 2022.
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Please turn to page two now. This is the agenda for today. | will be explaining points one through four. As for
point five, please refer to it as reference material later on.



Yearly consolidated account highlights bz

B Business results for the period ended in March 2023 showed increased sales and decreased profits. Sales were a record
high for a full year, and the results achieved the revised plan.

B Consolidated sales grew on the back of solid demand mainly in the automotive market in addition to a rise in sales of
distribution/panel boards resulting from a pickup in corporate facilities investment.

B Operating income fell due primarily to the strong impact of rising raw material prices.

Ordinary income decreased despite foreign exchange gains on loans made to overseas group companies.

B Decrease in yearly net profit reverting to parent company shareholders expanded due to extraordinary loss caused by
impairment loss.

(Unit: million yen)

202213 2023/3

YoY
Actual results Plan Actual results comparison Vs. plan

Sales 132,735 145,000 146,698 +10.5% +1.2%
Operating income 8,637 7,600 8,172 -5.4% +7.5%
Ordinary income 9412 8,400 9,056 -3.8% +7.8%
Yearly net profit reverting to
parent company 6,607 5,300 5,476 -17.1% +3.3%
shareholders
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Firstly, let’s look at the consolidated account highlights for the fiscal year ended March 2023. Could you please
turn to page four?

Here are the highlights from the consolidated accounts for the fiscal year ended March 2023.

Our sales amounted to JPY146.6 billion, a 10.5% increase compared to the same period last year. This was
driven by increased sales of our distribution and panel boards due to a rebound in corporate facilities
investment, coupled with strong demand from markets such as automotive.

Our operating income was JPY8.1 billion, marking a decrease of 5.4% compared to the previous fiscal year,
primarily due to the impact of soaring raw materials prices. Our ordinary income was JPY9 billion, a decrease
of 3.8% compared to the previous fiscal year. However, it exceeded operating income due to foreign exchange
gains from loans provided to our overseas group companies.

Current net income was JPY5.4 billion, a decrease of 17.1% compared to the previous fiscal year. This was
largely due to the impact of impairment losses, which contributed to the decline in profit.

As a result, although our annual performance achieved record-high sales and saw a decrease in profit
compared to the previous fiscal year, we successfully met our revised plan announced in November. | will
provide a more detailed explanation regarding the situation by segment and department later in the briefing.



Business segments Wbz

Electronic parts-related
manufacturing business

Design. manufacturing, and sales of
distribution/panel boards, control panel
boards, etc., and construction work such as
i and mai 1ce of electrical

Manufacturing and sales of electromagnetic
wave environment components and
precision engineering components

10%

facilities

Outer circle: Sales

Inner circle:
Operating income

Purchases and sales of telecommunications
equipment and materials

*2022/3 actual results. Percentages may not total 100 due to rounding.
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Please turn to page five. Here we briefly introduce the NITTO KOGYO Group and its business segments.

The businesses associated with electrical and telecommunications infrastructure, which include
manufacturing, construction, and services led by NITTO KOGYO Corp., represent our core operations. As
illustrated in orange in the pie chart, these account for 58% of our sales and 76% of our operating income.

Next, the businesses associated with electrical and telecommunications infrastructure in the distribution
business, centered around SUNTELPHONE, are also vital. Shown in light purple in the pie chart, these
contribute 31% of our sales and 19% of our operating income.

Lastly, the electronic-parts-related manufacturing businesses, with KITAGAWA INDUSTRIES at the core,
represented in light blue in the pie chart, makes up 10% of our sales and 4% of our operating income.



Yearly account highlights by segment Yooz

B Although sales of system racks, etc., fell resulting from fewer 5G-related projects, the Manufacturing, construction and service business
posted a sales increase due to a rise in sales of distribution/panel boards aided by a pickup in corporate facilities investment. However,
segment profits decreased mainly due to the impact of rising raw material prices.

B The distribution business booked increases in both sales and profits due to a rise in sales of network equipment as projects mainly for data
centers grew despite a fall in 5G-related projects.

B In the electronic components business, segment sales increased due to a rise in sales of EMC-related products, etc., on the back of robust
demand in automotive, air-conditioning and other markets. Nonetheless, segment profits decreased due primarily to rising raw matenal prices
and an increase in selling, general and administrative expenses (SGA).

(Unit: millicn yen)

2022/3 202313
By segment Actual results Plan Yo comparison Vs. plan
Manufacturing, construction 77,513 85,200 85,501 +10.3% +0.4%
and service business
% Distribution business 41,192 46,100 45,952 +11.6% -0.3%
@ Electronic parts business 14,029 13,700 15,244 +8.7% +11.3%
Total 132,735 145,000 146,698 +10.5% +1.2%
E Manufac?uring, <_:0nstrucli0n 6,485 - 6,188 -4.6% -
g and service business
E, Distribution business 1,078 - 1,579 +46.4% -
E Electronic parts business 1,039 - 356 -65.7% -
S Total 8,637 7,600 8,172 -5.4% +7.5%
*Segment names shown on this slide and after are abbreviated.
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Now, moving to page six. Here we have highlights of the annual consolidated financial results for each
segment. Please note that we have used abbreviations for the segment names starting from this slide.

Firstly, the construction and service business experienced an increase in sales but a decrease in profit. | will
delve deeper into this core segment later.

The distribution business had a decrease in 5G-related projects. However, due to the increase in data center
projects and consequently the increased sales of network components, it experienced growth in both sales
and profits.

The electronic parts business saw an increase in sales due to strong demand in automotive and air
conditioning markets, particularly for EMC-related products used for electromagnetic wave noise control.
However, the rise in raw materials costs, delay in passing on price increases, and increased selling, general
and administrative expenses, led to a decrease in profits.



. . . - T Full
Manufacturing, construction and service business (sales by division) for the year FY2022

B The distribution boards division posted a sales increase mainly due to an increase in sales of distribution/panel boards resulting from signs of
a recovery in corporate facilities investment.
B The enclosure division booked a sales decrease primarily due to a decrease in sales of system racks in the wake of fewer 5G-related

projects.
B The breakers/switches/parts/other divisions decreased sales primarily because of lower sales of breakers despite higher sales of thermal

management products and EV charging stands.
B The construction and service division recorded a sales increase as projects for adoption of factory equipment and construction related to

telephone equipment at schools grew.

{Unit: millicn yen)

2022/3 202313

Plan m Yo comparison Vs plan

Sales by division Actual results
5. g Distribution boards 40,364 45,800 49,076 +21.6% +7.2%
g § _‘E Enclosure 21,388 22,600 20,630 -3.5% -8.7%
‘g g g Breakers/switches/parts/other 11,986 12,700 11,688 25% -8.0%
=3 Construction/service 3,775 4,100 4105 +8.7% +0.1%
Total o 85,200 B +103% +0.4%
Consolidated overall total 132,735 145,000 146,698 +10.5% +1.2%
Consolidated sales composition ratio 58.4% 58.8% 58.3% -0.1% -0.5%
*Parentheses refer to internal sales between segments
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Please turn to page seven. This page shows the sales situation by division for our core business—the
construction and service business.

The distribution boards division saw increased sales due to the revival of facilities investment, which boosted
sales of distribution and panel boards.

The enclosure division had increased sales of metal enclosures and similar products due to successful price
revisions. However, a decrease in system rack sales, due to a reduction in 5G-related projects, resulted in an
overall decrease in sales for this division.

The breakers, switches, parts, and other division experienced increased sales from thermal management
products and EV charging stands, but a decline in breaker sales led to an overall decrease in sales.

The construction and service division saw an increase in sales due to an increase in factory equipment
installation projects and school-related telecommunication facility construction projects.

As a result, the distribution boards division and the construction and service division achieved their sales
targets. However, the enclosure division and the breakers, switches, parts, and other division did not meet
their targets.



Factors in changes in yearly consolidated operating income Full year

B As for the non-consolidated factors of NITTO KOGYO Corp., profits remained flat year on year mainly due to rising raw material prices and a
change in the product mix despite a rise in marginal profit resulting from higher sales and the effect of price revisions.

B As for group factors, KITAGAWA INDUSTRIES, etc. decreased profits, while SunTelephone and other group companies recorded higher
profits year on year.

(Unit: 100 million yen)

[Results for March 2022 period] [Results for March 2023 period]

Rising raw material prices
ges in product mi

etc.

b2 Y-9 increase in marginal profit +14.0

KITAGAWA INDUSTRIES -7.0 8]
Effect of price revisions +18.0

SunTelephone +5.0

1
1
1
1
1
1
1
1
i
: Other group companies +4.0
<——— NITTO KOGYO Corp. alone 0 |———>1
1

Operating income for \fariable cost Fixed cost Impact of merger of Tohoku Nitto Operating income for
Previous period Sales faclors factors factors Group factors Current period

*The classification of “Changes in product mix (in sales)” has been changed from variable cost factors to sales factors, from the forecasts for the period ended March 2023.
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Please refer to page eight. Here, we analyze the full fiscal year’s consolidated operating income, showing the
factors contributing to increases or decreases compared to the previous fiscal year.

The operating income of the previous period was JPY8.6 billion, while for the current period, it was JPY8.1
billion, indicating a decrease of roughly JPY500 million.

Focusing on NITTO KOGYO alone, an increase in marginal profit and the effect of price revisions resulted in a
profit boost of JPY3.6 billion. However, due to the surge in raw materials prices, we experienced a decline of
JPY2.7 billion, and changes in the product mix further resulted in a decline of JPY500 million. Additional factors

such as personnel costs and other expenses kept the profit change almost neutral compared to the previous
fiscal period.

Turning our attention to the group factors, KITAGAWA INDUSTRIES fell short of the previous period, indicating
a decrease in profit. However, SUNTELEPHONE and other group companies outperformed the previous year,
resulting in an overall group profit increase of approximately JPY200 million.



Overview of consolidated finances for the year

Full year
Fy2022

‘ B Decrease in cash and deposits, and increase in inventories and Seto Plant's construction in progress

{Unit: million yen) (Unit: million yan) Liability and net Current
Total assets Current Liability and net asset total liabilities
Total assets 135581 liabilities asset total 135 581 24,851
124,316 i 22,431 124316 . Nan-current
_ Cash and Mon-current . Liabilities liabilities
dapasits Iiazbggif Liabilities 34916 2.564
21.288 . g
iy Liquid assets Errrr— R Stockholder
Liquid assets 30,110 Tangible foeed capital &7
78,373 assais 67,008 bt
3412 Acourniated Accurmulatzd
Intangible ficed Oither comprenensive
asssts comprehensive i h
a8 2ea incams Tase
Investrnent Investment ! "
Bl pesiment o Hor Sontolig
6,603 8402 interzsts T
157
2022/3: Year-end 2023/3: Year-end 2022/3: Year-end 2023/3 Year-end
=Main changes=
m Assets m Liabilities
Decreased cash and deposits 7,801 Increased accounis payable +1,553
Increased accounts receivable +3,916 Increased long-term loans payable +6,063
Increased inventories +5,193 m MNetassets
Increased construction in progress +8,102 Current net income +5 476
Dividends of surplus -4,2097
Increased foreign currency translation +059
adjustment
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Please refer to page nine, where we present our consolidated financial status.

As of the end of FY2023, our total assets have increased by approximately JPY11.2 billion compared to the
end of the previous fiscal year. This is largely due to the increase in fixed assets, such as construction in
progress for the Seto Plant, even though there was a decrease in liquid assets like cash and deposits.



Consolidated cash flow statement for the year

Full year
FY2022

| m Cash equivalents at the end of March 2023 decreased 8,221 million yen year on year to 20,098 million yen.

Full year 2022/3

Beginning balance of cash and cash equivalents

-4 966/

CF due to financial activities
-10,022

Effect of exchange rate changes on
cash and cash equivalents 535

[Ending balance of cash and cash equivalents
28.319

<Full year 2022/3 Main factors=

B CF due to investment activities

(Unit: million yen)

Full year 2023/3

Beginning balance of cash and cash equivalents

34,301 28,319
CF due to sales activities CF due to sales activities
8,471 3,751
CF due to investment activities| CF due to investment activities

-13,899

CF due to financial activities
1,449

Effect of exchange rate changes on
cash and cash equivalents 477

Ending balance of cash and cash
equivalents

20,098
—

<Full year 2023/3 Main factors=

B CF due to investment activities

Income due to refunds of fixed-term deposits +278 Expenditure due to acquisition of investment securities -1,197
Expenditure due to acquisition of fixed assets -5,471 Expenditure due to acquisition of fixed assets -11,649
B CF due to financial activities B CF due to financial activities

Decreased short-term loans payable -3,060 Income due to long-term loans payable +5,918
Payment of dividends -2.873 Payment of dividends -4,287
Acuisition of treasury shares -4,082

CopyrightT2023 NITTO KOGYD CORPORATION All Rights Resenved.
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Moving on to page 10, you’ll find our consolidated cash flow statement. The previous fiscal year is displayed
on the left, and the current fiscal year is on the right.

Net cash provided by operating activities amounted to JPY3.7 billion. However, net cash used in investing
activities came to JPY13.8 billion, mostly due to expenditure on fixed assets related to the Seto Plant.

Net cash provided by financing activities was JPY1.4 billion, primarily due to the cash inflow from long-term
loans.

Consequently, the end-of-year balance of cash and cash equivalents decreased by about JPY8.2 billion from
the beginning of the year, concluding at JPY20 billion.



Status of the impact of rising raw material prices and procurement and effect of price revisions

Full year
FY2022

B Rising raw material prices decreased operating income by 2.7 billion yen for full year in total

although some materials saw signs of an easing.

assumed at the start of the period.

B Regarding difficulty in procurement, the tight supply situation continued full year and continued to be severer than the initial assumption,

m The (first) price revisions made in July 2022 became a factor in increasing operating income by about 1.8 billion yen in fotal, almost as

Assumption Results
F—f = [Full year impacf] YoY
Rising raw material . .
gprices -2.7 billion yen* -2.7 billion yen
(in operating income) (in operating income)

Tight supply will remain in
Tight supply — Easing trend general although some items
will see an easing.

Difficulty in
procurement

Effect of price [Full year impact] YoY
revisions +1.8 billion yen +1.8 billion yen
(in operating income) (in operating income)

*Revised in November 2022 in line with the revised plan for the year

-
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Next, let’s discuss some topics. Please refer to page 12.

This is regarding the impact of rising materials prices, the status of procurement, and the effect of price
revisions. We had projected an impact on our operating income of around JPY2.7 billion for the full year due

to the rising materials prices. The cumulative amount for the full year turned out to be almost as expected.

On the other hand, concerning procurement difficulties, we had initially anticipated a gradual easing from the
start of the year. While there were areas where the situation did slightly relax, overall, the tight conditions

persisted, resulting in an outcome that differed somewhat from our initial assumptions.

As for the effect of price revisions, we had planned for an increase of JPY1.8 billion in operating income

compared to the previous fiscal year. The full-year impact was almost as we had predicted.

10



Premises of the plan for the year

Full year
Fy2022

Premises of the plan for the year Risks related to premises

Raw material Decrease in profits by 800 million yen for full year
prices/Prices of  expected due to the tendency of continuous high
procured materials raw material prices and rising material prices

A further surge in raw material prices and material
prices primarily due to the prolongation of the
Ukraine crisis and fluctuations in foreign exchange
rates

Situation of
difficulty in

procurement expected

The easing trend continues. Partial normalization

Continuation and further aggravation of
procurement difficulty due to prolonged
disruptions of the supply chain

Increase in profits by 2.9 billion yen full year
Effect of price expected due to market penetration of the effect
revisions of price revisions including the second price

revisions

Deterioration in market prices due to intensified
market competition resulting from the elimination
of difficulty in procurement of materials

Japan: Solid private consumption and demand for

Other facilities investment

Overseas: Mild recession in the U.S. economy

Slowdown in demand for facilities investment in
Japan due to rapid changes in market conditions
triggered by the recession in the U.S. economy

Amounts in table: Year-on-year basis

-
NTO NITTO KOGYO GROUP
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Starting from page 13, I'll be explaining the forecast of consolidated results for the accounts period ending

March 2024.

Please look at page 14. This page presents the premises for NITTO KOGYQO'’s non-consolidated full-year plan.

Firstly, about the raw materials and component prices, we are anticipating an operating income reduction of
JPY800 million compared to the previous fiscal year due to price increases.

Regarding the difficulties in procurement, we still expect the situation to gradually improve in this fiscal year,

with normalization anticipated in some areas.

I'll elaborate more on the effects of price revisions in the next slide.

The other points are as indicated.

11



Full year

[Supplements to premises of the plan for the year] Price revisions | =

® Second price revisions implemented from April 2023
B The price revisions will be implemented primarily for products that were excluded from the first price revisions
B Expected effect is a profit increase by about 2.9 billion yen full year, including the first price revisions

» First price revision (from July 2022) » Second price revisions (from April 2023)
Product lines to be affected Product lines to be affected
Enclosure Approx. 10% Home panel boards Approx. 15%
System racks Approx. 10% Breakers Approx_ 15%
Optical junction boxes Approx. 5% Switches Approx. 10%

Plastic enclosure rox. 10%
Some thermal management Approx. 10% App °
products Some thermal management
roducts Approx. 10%
Some panel board AU gome anel board
accessories Approx. 25% for copper-related parts p . ApplDX. 10%
accessories

Standard panel boards and
control panel boards

Standard panel boards and

0,
ALLESEIER) control panel boards

Approx. 2 to 10%

Effect of profit increase of approximately 2.9 billion yen for the period ending March 2024

e

ﬁ'lb NITTD KOGYO GROUP CopyrightZ2022 NITTO KOGYD CORPORATION All Rights Reserved.
Please turn to page 15. This slide is about the effects of price revisions, one of the premises for the full-year
plan that | mentioned earlier.

As explained in the slide, we implemented the first round of price revisions in July of last year and started the
second round this April. The second round primarily targets products that were not included in the first round,
with revisions ranging from 10% to 15%. We’re estimating that the combined profit effect of these two rounds
of price revisions will contribute approximately JPY2.9 billion in this fiscal year.

12



Forecast of consolidated results for the year P02

Full year

investment.

B Sales are expected to expand due to a sales increase in existing markets accompanying solid demand for facilities

m Income is expected to rise mainly due to an increase in marginal profit by a sales increase and the effect of price
revisions, although there is the impact of raw material prices remaining high and soaring material prices.

(Unit: million yen)

2024/3

Results for
the year
Sales 146,698
Operating income 8,172
Ordinary income 9,056
Yearly net profit reverting to
parent company 5,476

shareholders

2Q
Plan

73,000

3,900

3,900

2,700

(YoY) Plan for the (YoY)
Change year Change
+11.3% 156,000 +6.3%
+79.6% 10,100 +23.6%
+32.0% 10,100 +11.5%
+59.0% 7,100 +29.7%

NTO NITTO KOGYD GROUP

[5H
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Please turn to page 16. This slide presents the full-year consolidated performance forecast for the NITTO

KOGYO Group.

We are anticipating sales of JPY156 billion, marking a 6.3% increase. This projected sales growth is primarily
due to the sustained demand for facilities investment, resulting in an increase in sales across our existing

markets.

For operating income, we anticipate JPY10.1 billion, which would represent a 23.6% increase. Although the
ongoing high prices of raw materials and the surge in component costs pose challenges, we expect profit
growth driven by higher marginal profits from sales increase and the impact of price revisions.

13



Consolidated performance trends

Full year
FY2022

highest operating income in our history.

m If we are on target with the plan for the period ending March 2024, we expect to achieve the highest sales and the sixth

(Unit: million yen)

B Sales m Operating income m Yearly net profit reverting to
parent company shareholders
160,000 14,000 10,000
156,000 12,402 12,333 8,827
155,000 12,000 9000 g8
10,100 6,000
150,000 145,698 10,000 5637 7.000 6,607 290
145000 139 42¢ 5000 8172 5,000 5,476
140,000 137,902 5,000
6,000
135,000 132,735 4000
4,000 3,000
130,000 2000
125,000 2,000 1,000
120,000 0 0
2003 213 2213 2313 2413 2003 213 2213 233 2413 2003 213 2213 233 24/3
(Plan) (Plan) (Plan)
Sales 139,421 137,902 132,735 146,698 156,000
QOperating income 12,402 12,333 8,637 8,172 10,100
“Yearly net profit reverting to parent
company shareholders 8,048 8,827 6,607 5,476 7,100
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Moving onto page 17. Here, we outline the trend in our consolidated financial results.

If we are able to meet our targets for the fiscal year ending March 2024, we will achieve record-high sales and

our operating income will be the sixth highest in our history.

14



Full year

Business forecast by Segment (Manufacturing, construction and service business) FY2022

Forecast for the year (sales) 89,800 million yen (YoY +5.0%)

(Unit: million yen)

| wFirsthalfsales  mSecond half sales | Forecast for the year
Plan ®  Demand in existing markets is expected fo be solid partly due to increasing private facilities
100,000 26,693 85 501 29,800 investment, and sales are expeacted to increase due to increased sales as a result of the
20,000 - 76,814 77,513 - - second price revisions in April 2023
60000 | 4B o3 41400 47525 gl Approaches
40,000 y . B Expanding sales of “Safa Link-OME™-, an industrial solar self-consumption storage battery
’ system, which has achieved the virtuous cycle toward a zero-carbon society, io EMS-
20,000 40,814 35 704 36,104 17,076 42,800 related markets
- = | ._ ®  Capturing the custom enclosure market by introducing and increasing the use of the *Smart
0 Order system”
2013 2173 2213 2313 2413

(Unit: million yen)

Main group companies: Yearly forecast

| — First hat cperating inaeme me—Second ha¥ cperating income Operating income rate

24% Company name Sales Operating Impact level
12,000 10,317 0680 20% pany {roY) income on group profit
9,000 | Gae Plan 16% NITTO KOGYO Corp. {J‘} {:} High
- 6,485 5185  (Undisclosed) <
6,000 el 2,834 12% 2 AICHI ELECTRIC WORKS oy S Low
: = 3% =
3,000 = w803 NANKAIDENSETSU Lt e Low
3,955 4,196 2651 4%
, 1380 0% o Gathergates Group {3. %- Low
2013 213 2203 2313 2313 g
* Segments have been changed since the period ended March 2022, Numbers in the past are the total of 2  NITTO KOGYO BM Low
the "distribution board-related ion” and the i vice business,” which were former “ (THAILAND) QA
s=gment clsssifcations
Figurss may nat match thoss shown in sther publicly avilable documents dus to rounding.
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Now, please turn to page 18 for our performance forecasts by business segment.

First, for the manufacturing, construction, and service businesses, we are planning for a 5% increase in sales
compared to the previous term, amounting to JPY89.8 billion. Given the prevailing uptrend in private facilities
investment, we expect robust demand in our existing markets. Moreover, we are forecasting an increase in
sales resulting from the second round of price revisions implemented in April 2023.

As part of our specific initiatives, we are focusing on expanding sales of our industrial solar self-consumption
battery system, SafalLink-ONE-, in the energy-management-related market. This system capitalizes on a
circular economy model for a decarbonized society by reusing batteries that have become unusable in electric
vehicles as storage batteries that store energy generated from solar panels.

Furthermore, we have launched a smart ordering system that allows our customers to easily design and order
modifications, rearrangements, and processing of standard enclosures to meet their specific needs. We are
committed to enhancing enclosure sales through increased usage of this system.

15



Business forecast by segment (Distribution business)

Full year
Fy2022

Forecast for the year (sales)

(Unit: million yen)

| mFirst half sales lSecondhaItsaIes|

50,700 million yen (YoY +10.3%)

Forecast for the year

Approaches

Demand for office-related projects is expected to continue to recover moderately and sales
are expected io increase due fo the effect of M&A of local companies in Thailand.

Promotion of streamlining by increasing the adoption of the EC site ("GOYQOU")
Expanding sales of lightning solutions and other products in the renewable energy market
Building the foundation and expanding sales in the ASEAN region, mainly through
subsidiaries in Thailand and Vietnam

60,000 55':30
49,393 45,952 .
45000 | 40774 . 41,102 = |
2735 [l 55, 28100
30,000 l 23,233 -
15,000 . 22,600
22,498 17,959 20,104 .
2003 2113 2213 2373 2473
(Unit: million yen)
| —First half operatnginerme s—Secerd hal aperang income Cpersing incomerste
2,000 10%
1,579
1,600 Plan 2%
. {Undisclosed)
1,200 1,078 6%
1,061
300 a a%
400 [all 2%
324 513
0 - 0%
2013 2113 2213 2313 2313

Main group companies: Yearly forecast

Sales
(YoY)

‘Operating
income

Impact level on

Company name T fi

P
¥ SunTelephone i

g pl {} .ﬁ} Medium
o SOECO Low

g S A

@

#  Master Controls* Low

*Income statement of Master Controls will be consolidated from the period ending March 2024

-
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Please turn to page 19. Next, | will discuss our electrical and telecommunications-related distribution business.

Our sales plan for the distribution business is JPY50.7 billion, marking a 10.3% increase compared to the
previous term. We anticipate this sales growth from the gradual recovery of demand for our main office-
related projects, as well as the beneficial effects of M&A with local companies in Thailand.

Our primary strategies include advancing the efficiency of our operations by expanding the introduction of e-
commerce sites. We aim to broaden our sales efforts in the renewable energy market with solutions like
lightning protection measures. Furthermore, we are striving to build a robust foundation and expand sales in
the ASEAN region, particularly focusing on our subsidiaries in Thailand and Vietnam.
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Business forecast by segment (Electronic parts business)

Full year
FY2022

Forecast for the year (sales)

{Unit: million yen)

m First half sales

m Second half sales

14,029 15244 13500
e a a
- 7,079 7,725 7.900
6,044 l
6.950 7519 7.600
5,150 . :
o
2013 213 2213 2313 2413
(Unit: million yen)
| — heak operating income Oparaing incorme rats |
1,500 15%
1,039 12%
1.200 1,011 Plan
- 520 l 130 {Undisclosed) 9%
G%
3%
0%
-3%

2013 2113

2213

233 2413

15,500 million yen (YoY +1.7%)

Forecast for the year

W Sales are expected to increase on the assumption of higher sales in the appliance-related
market as well as the automotive market, which is expected to see a recovery in demand
following the elimination of the semiconductor supply shortage, and the penetration of price
revisions

Approaches

®  Expanding sales of EMC and heat control products by ramping up the activity to have our
producis specified in projects from the perspective of both ex-post measures and prior
installation

®  Expanding sales in China’s automotive market by strengthening support for measures
such as “EV-Chamber” testing

Main group companies: Yearly forecast

Sales ‘Operating
{YoY) income

>

Impact level on
group profit

-3:} Medium

Company name

KITAGAWA INDUSTRIES
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Now, please turn to page 20. Here, we’ll cover our electronic-parts-related manufacturing business.

In our electronic parts business, we’re forecasting a sales increase of 1.7% compared to the previous term,
totaling JPY15.5 billion. This expected increase accounts for the anticipated recovery of demand in the
automotive-related market due to the resolution of semiconductor shortages, sales growth in the appliance-
related market, and the permeation of our price revisions.

As part of our specific strategies, we will intensify our solutions activity for customers grappling with issues
related to electromagnetic wave noise and heat, aiming for increased sales of related products. Moreover,
we are setting our sights on expanding sales in the bustling Chinese automotive-related market.
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Factors in changes in yearly consolidated operating income (forecast for this year, YoY) ey

m Consolidated operating income for period ending in March 2024 is forecast to increase 23.6% year on year to 10.1 billion yen

| For NITTO KOGYO Corp. alone, an increase in marginal profit and the effect of price revisions will become factors that push up income
despite nising Prices of procured matenals (variable cost factors) and increase in expenses related to the Seto Plant (fixed cost factors).

m For the group, particularly, an income increase in SunTelephone and KITAGAWA INDUSTRIES will become factors that push up income.

(Unit: 100 million yen)

[Results for March 2022 period] [Revised plan for March 2022 period]

l Rising material prices -8.0

Increage in marginal profit +7.0 Increase in depreciation and -I O-I
amortization 1.5
81 Effect of price revisions  +29.0 Expenses related to the Seto
-3.0

Plant

Increase in personnel costs -3.5

NITTO KOGYO Corp. alone
+135 1

QOperating income Sales Variable cost Operating income
results factors factors Fixed cost factors Group factors | plan

NTO NITTO KOGYD GROUP

N
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Finally, turn to page 21. Here, | will outline the factors affecting the change in our YoY consolidated operating
income.

For the fiscal year ending in March 2024, we are expecting our consolidated operating income to rise by 23.6%
to JPY10.1 billion. Specifically, NITTO KOGYO on a standalone basis is forecasting an increase of approximately
JPY1.35 billion, while the Group overall anticipates an increase of about JPY600 million.

Breaking this down, NITTO KOGYO alone expects profit growth due to sales factors such as increased marginal
profits and the effects of price revisions. Conversely, we anticipate a decrease in profit due to variable cost
factors, including the rising prices of components. Fixed cost factors such as increased expenses related to the
Seto Plant are also projected to diminish profit.

As for the Group as a whole, we expect profit increases from SUNTELEPHONE and KITAGAWA INDUSTRIES,
along with a decrease in goodwill amortization expenses.
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Full year

Facilities investment amounts and depreciation and amortization FY2022

m  For the period ending March 2024, facilities investment amount is planned at 19.2 billion yen and depreciation and
amortization at 4.5 billion yen
m  Facilities investment continues to increase mainly due to construction-related costs at the Seto Plant

(Unit: 100 million yen)

Related to the Related to the
Seto Plant Seto Flant

m Facilities investment amount

Construction of Acquisition of
new testing site for new
buikding plant

B s il T —

15/3 16/3 17/3 18/3 19/3 20/3 2113 2213 2313 24/3

(Plan)

Depreciation and amortization

e BB EEEENE

15/3 16/3 17/3 18/3 19/3 20/3 2113 22/3 2313 24/3
(Plan)
*Rounded at 10 million yen

-
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Please turn to page 22. Here we have our consolidated facilities investment as well as depreciation and
amortization expenses.

Our planned facilities investment for the fiscal year ending in March 2024 amounts to JPY19.2 billion, marking
an increase of JPY7.1 billion from the previous fiscal year. This reflects our ongoing plans to expand

construction-related costs for the Seto Plant.

Depreciation and amortization expenses are projected to increase by JPY400 million from the previous year.
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Dividend status

Full year
FYy2022

consolidated basis

consolidated basis

m In the period ended March 2023, the dividend for the year is 145 yen and the dividend payout ratio is 100.4% on a

® In the period ending March 2024, dividends for the year will be 188 yen and the dividend payout ratio will be 100.4% on a

mm Midterm mm Year-end u-Consolidated dividend payout ratio ‘ (Plan)
¥200 ¥188
¥160 10049  1004%
¥140 2
¥120
vioo | ¥56  ¥57 ¥60 Y66

¥50 ¥40 ¥40 ¥50
¥80 . - 30.3%
30.6% 31.1% 44.9% 40.0% 30.2%
¥60 “ 56.1% - 30.3%
w40 |/
¥0
Per. 67 Per. 68 Per. 69 Per. 70 Per. 71 Per. 72 Per. 73 Per. 74 Per. 75 Per. 76
153 16/3 1713 18/3 19/3 2003 213 2213 233 24/3
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Now, please turn to page 23 to discuss our dividend situation.

150.0%

1200%

90.0%

60.0%

30.0%

0.0%
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For the fiscal year which ended in March 2023, we distributed a total dividend of JPY145 per share, resulting
in a consolidated payout ratio of 100.4%. Although we revised our annual dividend forecast to JPY140 in our
November revised plan, the final figures surpassed our revised plan, which led us to increase the dividend to

JPY145 per share.

For the fiscal year ending in March 2024, we are planning an annual dividend of JPY188 per share, with an

expected consolidated payout ratio of 100.4%.

Further details on our capital policy will be provided later.
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Full year

Long-term Management Concept - Long-term Growth Story FY2022

R 2 2N

To be a corporate group that provides
reliability and peace of mind when it comes
to the future of our planet

Improve corporate value

VN
e Gl

|
|
Lay the foundations for the : Expand the scale of
|
|

T
|
|
|
|
|
|
|
|
|
|
|
|
|
|
|
|
1
|
‘ evolution of our business our business

2020 mic-term managements/

plan

i ® Expand the scale and areas of our businelss . Evolve our business E_"'ld
Find ways for our | & |mprove our skills (technology and proposials) increase our economic value -
business to evolve } 1 Solve key ISSUEs
| |
‘ Identify social issues and I . Solvejsocialiissuesiand
create business opportunities | ncisasscurBocislalue
Challenge | |
Toward the next- } . .
generation business | Capital efficiency focused management
model |
| + Add capital efficiency management as a foundation that bolsters the basic policy
| |
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Next, I'll introduce our medium-term business plan. Please turn to page 25.

This illustrates our long-term growth strategy. NITTO KOGYO Group strives for a balance between economic
and social values, aiming to increase corporate value and deliver trust and security to the future of our planet.

The three-year period of our 2023 medium-term business plan is designated to build a foundation for the next
step, to create new businesses, and to prepare the Seto Plant that is essential for growth.
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2023 Medium-Term Management Plan Medium-Term Management Policy

Full year
FY2022

Establish the foundations ana take an aggressive approach

<

Build a solid business foundation

g our existing fr; rk (sales and manufacturing metheds)
Become more profitable to maximize cash

Build frameworks that create gies bety

the busi in the group

Strengthen the group’s business foundation

Build the foundations of a group-wide information communication infrastructure

Esfablish a framework that will enable flexible use and shifling of personnel and
assets in the group

Foundation that bolsters the basic policy - Capital efficiency focused management - .

«

Work to expand our business

Strive to create new outside our markets and industries
Expand into overseas markets to increase the scale of our business
Promote initiatives for new technology

Actively investin growth

Promote strategic investments in R&D and new businesses
Build a framework enabling cptimal group-wide stion of bold i
Where necessary, engage in capital alliances and M&A with prospects for growth

“ Promote capital efficiency management with an awareness of ROE and BS management.

< Curb an addition to equity by revising the shareholder return policy and raising the dividend payout ratio to 100% for the two remaining periods (the period
ended March 2023 and the period ending March 2024) in the current mid-term management plan.

Boldly face challenges !

-

» Do not fear failure, and passionately keep trying without giving up.
» Take up challenges for the growth of the group, the company, and yourself.
Everyone in the NITTO KOGYO Group will fully support people who take up

challenges

NTO NITTO KODGYD GROUP

o
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Please turn to page 26. This is our medium-term management policy.

Besides reinforcing our footing and adopting aggressive management strategies, we are also emphasizing

ROE-focused capital efficiency management and balance sheet management to support this basic policy.
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Full year

2023 Mid-term Management Plan - Business Policy and Enhanced Foundation FY2022

Electrical and telecommunications Electrical and telecommunications Electronic parts-related
infrastructure-related manufacturing infrastructure-related manufacturing
P - - Construction and service - -
Distribution business : Manufacturing business
business
Toward becoming a solutions partner who Expand the demain of a value creation model in responsible Deepen and evolve core technology and roll out solutions
creates new domains =nd the next genaration business and standard product business ss = group globally
New Cpre Overseas
businesses business business
LB S
Distribution board  Enclosure busines: Te‘e‘”’“'““"‘?“"iu"s'J S =
business strategy — = sw:g;;m&s a EIE’;‘?;:;'ESS l o ’ 3

Group’s business foundation

Establishment of a group ICT infrastructure foundation Establish a business foundation that supports the NITTO KOGYO Group's businesses

-
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Let’s move on to page 27. This section focuses on our business strategy and foundational strengthening.

In our manufacturing, construction, and service business, we aim to quickly capture our customers’
requirements and trends by accepting orders for tailor-made products, each designed and produced
according to individual customer needs. By recognizing frequently requested products and transitioning them
into mass-produced standard items, we can offer competitive pricing and delivery timelines, thereby
enhancing customer satisfaction. This approach is one of our strengths.

By developing standard products for use within the entire group and addressing the specific needs of our
various group companies, we aim to expand our reach and ensure high profitability.

Furthermore, we are committed to promoting growth through new business initiatives, such as electric
vehicle charging systems, disaster prevention and reduction products, and energy management efforts that
contribute towards achieving carbon neutrality. In addition, we are striving to secure active orders for local
projects, leveraging our new plant at NITTO KOGYO BM (THAILAND). Our strategies also involve steering our
overseas switchboard business onto a solid trajectory, starting with companies like GatherGates in Singapore.

In our distribution business, we strive to evolve into a solution partner capable of pioneering new domains
and creating next-generation initiatives. With the advent of new technologies like 5G and 6G, we anticipate a
surge in the telecommunications markets. We are also directing our efforts towards enhancing efficiency in
order management processes through systems such as e-commerce.

In our electronics components business, we aim to further research and advance our core technologies, which
include electromagnetic wave noise countermeasure technology like EMC and thermal management
technology for heat dissipation. Our goal is to deploy these solutions globally.
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Full year

2023 Mid-term Management Plan - Progress in Business Strategy FY2022

Electrical and telecommunications infrastructure-related manufacturing, construction and service business

Core business Construction of environmentally friendly plants “Seto Plant” focusing on
sustainability

Aim to make smart factories incorporating digital transformation (DX) taking reduction in environmental impact
into account

T WLl v Relocation due to aging of current Nagoya Plant
¥ Optimizing production by replacing production items with
those of other plants

(1) Strengthening ability to support automated and high-mix low-
volume production by utilizing DX

(2) Visualization of prices and delivery deadlines by systematizing
and centrally managing specifications, production and shipping
information

(3) Procuring electricity 100% renewable through using electricity
generated by the solar power generation system for production
facilities and buying carbon-free electricity to cover the shortfall

(4) Installing a solar power generation system (panel capacity: 1,134
kW), and transporting the generated electricity to our
Nakatsugawa Plant

(5) Sequentially installing 100 EV charging facilities in visitor and
employee parking lots

2

Prefacture

253,808 m*
Enclosures, breakers, system racks,

Productica item  optical junction boxes, thermal

management products, etc.

Approx. 300

Operation stat ~ Spring 2024

Approx. 25 bilion yen

Enveormental | CASBEE AICHI A Rank
cestfication  ZEB (aoquisition planned) (Image of the completed Seto Plant)

o]
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On page 28, | will discuss the progress of our business strategies under the 2023 medium-term management
plan.

In the realm of electrical and telecommunications infrastructure manufacturing and services, our foremost
priority is the construction of the environmentally friendly Seto Plant, which underscores our commitment to
sustainability.

Leveraging digital transformation (DX), we are bolstering our ability to handle diversified, small-lot production
efficiently. Additionally, by systemizing and centrally managing specification, production, and shipping data,
we aim to visualize pricing and delivery schedules.

Furthermore, we plan to utilize power generated from our solar power system for our production facilities.
For any additional power required, we will procure carbon-free energy, ensuring 100% coverage by renewable
sources. Moreover, power generated by our solar power system will be transferred to our Nakatsugawa Plant.

Furthermore, we aim to encourage the use of EVs by sequentially installing 100 EV charging facilities in the
parking areas for visitors and employees. In pursuit of reducing environmental impact, we aspire to create a

smart factory that incorporates DX.

The factory is expected to commence operations around next spring.
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Full year

2023 Mid-term Management Plan - Progress in Business Strategy FY2022

Electrical and telecommunications infrastructure-related manufacturing, construction and service business

New business Working on expanding business areas to realize a sustainable society

Strengthening orders for energy management system-related products to contribute to the building of a zero-
carbon society

“Energy management system (EMS) related products” refers to the agareqate sales of the
following products:

B Image of "Safa Link-ONE-"

Fopularization of zero
[] emission mobility

c - : *Sales figures represent sales of
(1) Home panel boards with the power source switching function NITTO KOGYC Corp. slone and
(2) EV charging stands do not include sales of the W &
(3) Safa Link-ONE- (orders start in April 2023) Group. They are also not offset Dissemination of
{4) PV-related (power control storage box, etc.) =Mang groeup companies. renewable energy Creation of the virtuous Reuse of
r - cycle toward a zero- batteries
Reference: Trends of sales of EMS-related products gebmencialy
(Unit: 100 mill ) i i
(Un million yen) s us s B [mage of EV charging service linkage
- Ennet focmce E‘; ‘-_""' aiier | 0§ o
Crignal AR or
OFF
— \\fith = ~ .
functions :;“;‘r:";:::ﬁ""@’ comerun cation A Nro
:orr: panel Fayment agent ! s s
oards ' 3
53 54 61 ) - EV charging b i [
— +Safa -> ! | -
d [ Link ONE- o @5 ]
23 nn n3 i E-- - Resarvationpaymerttaciity
Drfeer  seanch aop
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Next, please turn to page 29. The second aspect of our strategy involves working towards the realization of a
sustainable society by expanding our business areas. The graph displayed here showcases the sales trend of
our energy management-related products.

Sales are expanding for products that leverage NITTO KOGYQ'’s core technologies and new advancements like
loT. This includes not only the power conditioner storage boxes related to solar power systems, but also, more
recently, home panel boards equipped with a feature to switch power supply between commercial power and
stored batteries. We are seeing an escalating demand for such solutions.

Moreover, from April this year, we began accepting orders for Safalink-ONE-, an industrial solar self-
consumption energy storage system designed to help establish a circular economy for a decarbonized society.
We anticipate continued sales growth in this market sector.

As we move forward, we remain committed to addressing societal challenges and striving towards the
realization of a sustainable, carbon-neutral society.
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Full year

2023 Mid-term Management Plan - Progress in Business Strategy FY2022

Electrical and telecommunications infrastructure-related distribution business
Expansion of solution merchandise/expansion of sales

Achievements . how markets SINTEL
Contribution to building a super smart society via DX
- Expansion of sales of solution merchandise including network cameras + Supporting the construction of infrastructure i
and wireless LAN by strengthening proposal activities and networks for plants to complement ) ,'\ =) 90 =3 ‘9 _
- Expansion of use of our EC site by taking measures to increase accesses the telecommunications business, which is il gﬁl“_i_s.__g. %,‘:‘;‘,
such as search engine Opt\I"I'IIZatIOI'I [SEO measures) the core business, and build new business p\llars W
Electronic parts-related manufacturing business
- Expansion into overseas markets/Increasing
Achievements  , 4option in the automotive industry MBS KITAGAWA INDUSTRIES CO.LTD
Expansion into overseas markets Contribution to promoting the transition to electric vehicles

- Hosting EMC technology webinars for overseas customer engineers = Expansion of adoption of EMC and heat control
- Finding clues for strategy to capture non-Japanese customers by utilizing materials for EV and PHEV, mainly at Japanese
EMC labs and EMC consultants in China, ASEAN and Europe regions automotive manufacturers, through technological
solutions
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Turning to page 30, | will explain our distribution business. Here, we are committed to precisely identifying

market needs and contributing to the realization of an ultra-smart society via digital transformation.

Concurrently, we are also striving to create novel, value-adding businesses that will stand as a second pillar
our portfolio.

in

In our electronic parts business, our focus is on crafting new success models domestically, which we envision
will serve as growth drivers in our international markets. We plan on globally implementing these successful
domestic strategies and aim to expand our sales reach into vital sectors, including automotive, appliances,

and ICT.

We have made consistent strides in implementing these specific business strategies, resulting in smooth

progress across all our business segments.
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2023 Mid-term Management Plan - Status of Capital Policy FY2022

Full year

stunt the excessive growth of equity (denominator)

B The dividend payout ratio is set to 100% starting from the interim dividend for the pericd ended March 2023 in order to

m The initially assumed increase in profits (numerator) has not progressed partly due to the impact of rising raw material
prices and difficulty in procurement of materials that are far severer than expected since the adoption of the capital policy
m ROE for the period ending March 2024 is expected to improve year on year

Trends in dividend payout ratio and dividends per share Trend in ROE
0
100% .
Tar-a I
A Minimum level of expected return 8%
Revise dividend payout = :
...1alig 1o 100% ¥ 7%
40.0% 6%
30.2% 188
u H B
n H _ A%
20193 202043 202173 302213 202373 2024/3 202203
(Pian)
- - - Equity s Yearly net profit reverting ROE results
' Dividend per share e Dividend payout ratio

-
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Moving on to page 31, | will explain the state of our capital policy.

By setting our dividend payout ratio at 100% through the interim dividend for the fiscal year ended March
2023, we are working to curb an excessive accumulation of our equity capital. However, after the
implementation of this capital policy, we have been significantly impacted by rising material prices and
difficulties in procurement, far beyond our initial projections. As a result, our anticipated profit growth hasn’t

been advancing as expected.

Despite this, for the fiscal year ending March 2024, we are forecasting an improved ROE compared to the
previous term. Throughout this medium-term plan period ending March 2024, we will continue to commit to

this initiative.

This concludes our introduction to the medium-term management plan.
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For further growth (eyes set on 2030) 20

Expansion of the business size related to electrification and
) Aggressive M&A i t for exp of b areas energy management markets
> Enter new fields and markets by capitel slliances with and M&A investment in » Develop products, such as next generation EV chargers. and establish their |
corperations necessary for the NITTC KOGYC Group to expand business production systems to contribute to EV charging infrastructure indispensable ‘

areas and technological fields, including overseas ones. to realizing =n electrified society, and EMC and hesat contral
» Develop a solar-powered, self-consumption battery system and establish the
production system with an eye on decarbenization and future changes to the
environment around energy

Qle)
Investment in extending the Tochigi Nogi Plant L

1» Promote the roll-out of products that meet customer needs and Reinfor of R&D inv

» Clarify the vision, direction. and priorities, and make it cartain
to develop idess into products by uniting the comprehensive ‘

T
reinforce the production system and the sales network with the

sim of to tha of
infrastructure in 3G and 85 (Scale of investment: 15 billion yen)

communities

o

Suppliers

strengths of the NITTO KOGYO Group in order to launch
products that understand customer needs into the marketin 2
timely manner.

Provision of

Green investments for reducing envi tal - X
footprint Value Digital investment that transforms business
_ 1 . F to all stakeholders models
» Promaotion of adoption of energy-saving equipment, utilization of — =
renawable energy, and batter use of electric vehicles simed atthe —— b Advance digital Ilsnslnrmshnn (I_J‘?(). such as CAD dats
establishment of & sustainable society linkage, thereby productivity and ta
[Target] Reduce COZ emissions by 30% by 2030 (compsared to socisl issues, such as Isbor shortages, by establishing =
fiscal 2020 unique production system
Realizstion of carbon neutrality in 2050 Shareholders Employees
-
Conti tion of capital efficiency fi d g t Reinforcement of human resources investment
» Aim to keep and rsise the ROE level in the mid-to-long term » Spead up human P including i
» Promate investment that helps enhance corporste value end in paraliel and reskilling for the i growth =nd pment of
distribute dividends to shareholders by comprehensively taking the financial the NITTO KOGYO Group
conditions, the ROE level, etc., into consideration
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As we turn to page 32, our final page, | would like to present our strategy aimed at further growth.

We are determined to scale up our infrastructure business that supports the electrification of automobiles
and our energy management-related business. In pursuit of this goal, we will press ahead with our
investments in M&A, R&D, as well as the expansion of our Nogi Plant in Tochigi. Furthermore, we will maintain
our focus on green investment targeting a reduction in environmental impact, digital investment, and
investment in human resources.

In addition, we pledge to continue our emphasis on capital efficiency and remain proactive in delivering value
to all our stakeholders. We sincerely appreciate your ongoing support.

This concludes our presentation. Thank you for your attention.

[END]
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